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Sparks 


The OPA cost formula can be 


to get to the bottom of the facts. 
* = a 


There: is nothing novel about 
either management or labor “walk- 
ing out” of a meeting. There are no 
cars for them to ride in. 

oe = & 

Lincoln said no nation can sur- 
vive half-slave and half-free. He 
might have added nor half-pro- 
ducing. 


Genergl use of automobiles was 


clause prohibiting general use of 
motor cars in the colony. 


* ? * 


Higgins in Auto Bid? 

A Wall Street rumor says An- 
drew J. Higgins, New Orleans 
shipbuilder during the war, is plan- 
ning to form a new automobile 
company. 


ee * © 
Ever So Humbug 
Shortages, strikes, no homes to 
rent or buy, quacks cackling coun- 
terfeit solutions 


Here’s a tip for auto designers, 
suggests a Providence (R. I.) park- 
ing-lot operator: “Put sliding doors 
on them.” 

Wide doors require wide aisles 
in parking lots, reducing the num- 
ber of available parking spaces, he 
explained. 

* * a 


Ford Il Honor. 

Henry Ford IT has been acclaim- 
ed “The WNation’s Outstanding 
Young Man of the Year” by the 
U. 8. Junior Chamber of Commerce. 

The 28-year-old president of the 
Ford empire received the key sym- 
bolizing the honor at the chamber’s 
annual dinner in Chicago last week. 
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Auto Production Facing Paralysis; 
Chrysler Corp..Prices Up 1 to 3'2% 


Nash, Packard, 
Hudson Prices 
Due This Week 


Allowances Also Made 
For Advances; Ceilings‘ 
Set for Other Fords 


WASHINGTON.— Retail 
ceiling prices on ’46 Plym- 
outh, De Soto, Dodge, Chry- 
sler and additional Ford mod- 
els were unveiled here: last 
week by OPA. Price hikes ranged 
from 1 percent over 1942 Plymouth 
to a 3% percent boost on the new 
Dodge. 


Nash, Hudson and Packard prices 
are expected this week. GM prices 
will probably be held up until after 
the strike. 


Dealers were held to a 2% _per-| {he 


‘cent cut in discounts, but be 
permitted to bill buyers separately 
for gasoline, oil and antifreeze in 
new cars on delivery. 

Following is the schedule for 
"46 Chrysler Corp. prices: Plym- 
outh, 1 percent over ’42, plus $70 
to $121 for engineering improve- 
ments; De Soto, 1.8 percent above 
42, plus $59 to $66 for improve- 
ments; Dodge, 3% percent up, 
$59 to $68 for improvements; 
Chrysler, less than one-half of 1 
percent boost over 42, plus $90 
to $104 for improvements. 

All ceilings are FOB Detroit. 

OPA’s announcement covered 
four models of the new Ford. They 
are: Ford deluxe eight, chassis 

with open or closed end, $676, 
($633 in °42); Ford super deluxe 
eight, ‘convertible coupe, $1,124, 
($1,083 in °42); station wagon, $1,- 
(See CEILINGS, Page 28, Col. 5) 


New Crosley Engine Gives 
Boost to Small Car 


By Bob Finlay 

Managing Editor 
CINCINNATI.—A long-time ex- 
ponent of the small car unveiled 
here week a _ revolutionary 


Powell Crosley jr., the man who 
perhaps knows more about small 


inch wheelbase and a 40-inch tread. 
Its overall height is 57 inches and 
its overall width 49 inches. : 
Although the car is bigger and 
roomier than the prewar Crosley 
(Continued on Page 29, Col. 1) 


Chrysler Prices 
for 1946 


Following are the new retail 
price ceilings fixed by OPA on 
Chrysler Corp. cars and addi- 
tional Ford models. The prices 
are exclusive of federal taz, 
transportation and preparation 
and handling charges: 


PLYMOUTH — Deluxe — Four- 
door sedan, $999 as compared 
with $882; two-door sedan, $949 
and $843; three-passenger coupe, 
$912 and $805; club coupe, $990 
and $878. Special Four- 
door sedan, $1,013 and $928; two- 
door sedan, $973 and $888; three- 
passenger coupe, $939 and $848; 
club coupe, $1,015 and $921. 

DODGE — Deluxe — Four-door 
sedan, $1,086 and $991; two-door 
sedan, $1,043 and $951; three- 
passenger coupe, $980 and $888. 
Custom—Four-door sedan, $1,145 
and $1,041; club coupe, $1,136 
and $1,038. 

DE SOTO—Deluxe—F our-door 
sedan, $1,168 and $1,093; two- 
door sedan, $1,138 and $1,065; 
three - passenger coupe, $1,060 
and $1,000; club coupe, $1,160 
and $1,082. Custom — Four-door 
sedan, $1,229 and $1,142; two- 

(See PRICES, Page 28, Col. 3) 


$4 Per Year, 15¢ Per Copy 


Steel Workers 
Ordered Out; 


Glass Critical 


To Top Posts 
At Willys 


TOLEDO. — James D. Mooney, 
formerly in charge of General Mo- 
tors’ Overseas division, became 
president and 
chairman @f the 
board of Willys- 
Overland Motors 
last. week in an 
expafision pro- 
gram which saw 
Ward M. Cana- 
-day, for 10 years 
board chairman, 
elected to the 
newly created of- 
fice of chairman 
of the finance 
committee, and 
Charles E. Sorensen, president 
since early 1944, elected as vice- 
chairman of the board. Each con- 
tinued as a director and member 
of the executive committee. 


The announcement was made fol- 
(Continued on Page 6, Col. 1) 


C. E. Sorensen 


UAW, GM Deadlocked; 

Ford Offers 171% Cents, 

Union Insists on 19% 

By Mac Gordon 
Staff Writer 

DETROIT. — Paralysis of . 
the entire motor vehicle in- 
dustry loomed at press time 
Friday as a result of the con- 


5 


production reported their 

near exhaustion. Other Curpeles ae 
visions were threatened with shut- 
downs this week. 

Big Steel’s rejection of the 18%- 
cent figure indicated a tightening 
of the wage deadlocks at Ford and 
General Motors. Negotiations be- 
tween Ford and the UAW-CIO are 
slated to resume today, with both 
sides standing pat on raise pro- 
posals of 17% and 19% cents re- 
spectively. 

GM gave no sign of heeding the 
union’s ultimatum for acceptance 
of the 19%-cent offer by today. No 
talks were held with the union last 


Dodge Car Assemblies Halted; 
Other Plants Near End 


BULLETIN 
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Factfinding Bill Pushed .. . 
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Action to Curb Unions 


Studied in Congress 


WASHINGTON.—A Congression- 
al crackdown on labor unions be- 
came a distinct possibility last 
week as the lawmakers began con- 
sideration of bills far more strin- 

than President Truman’s fact- 
finding proposal. 
* Since Congress adjourned for the 
holidays late in December, the na- 
tional labor picture has darkened 
considerably. Consequently, many 
representatives and senators radi- 
ated a “get tough” mood with the 
unions at the first sessions of 1946 


week. 
This attitude was not shared 
by other however, 


who doubted that Congress would 

step into the labor situation to 

such & drastic degree. These con- 
gressmen, including Sen. Fergu 

of Michigan, felt that the 

should let the strike 

settle their own prob- 

with a minimum of inter- 


ference. 

William H. Davis, former chair- 
man of the WLB and the Office of 
Economic Stabilization, voiced the 
same opinion in testimony before 
the Sgnate Labor committee Tues- 


Davis, the committee’s first wit- 
ness on the factfinding board leg- 
islation, flatly warned against gov- 
ernment intervention in the General 
Motors, electrical or meat strikes. 
Asserting that the walkouts would 
settle themselves within 30 days, 
Davis said: 

“If we substitute dogmatism and 


Administration opposition. 
Prodded by the Chief Executive, 


9 
N. H. 46 Delay 
= 

Denied by OPA 
CONCORD, N. H.—(UTPS)—In 
reply to ene complaints from 
een State OPA 
tor D. has 
a as teas cine ache 
possession of New Hampshire auto- 
mobile dealers is being withheld 
from delivery due to OPA regula- 

tions or delays. 

He pointed out that copies of 
which became effective 


labor committees in both houses 
said they would speed up hearings 
on the factfinding legislation. The 
Senate group promised a _ report 
to the floor by Feb. 1, while the 
House committee is slated to take 
up factfinding this week after re- 
porting on a bill to retain govern- 
ment control over the U. 8S. Em- 
ployment service until June 30, 
1947. 

Truman’s vigorous support of 
factfinding panels to arbitrate ma- 
jor labor disputes may offset just 
as vigorous opposition from both 
management and labor. 

Big Business stands against al- 
lowing fact boards to subperia 
company books, while the unions 
oppose the clause requiring a 30- 
day ban on striking while factfind- 
ing is in progress. 

One bill sponsored by “get tough” 
lawmakers was carried over from 
the 1945 session. This proposal 
would impose penalties on unions 
which violate no-strike clauses in 
contracts with management 

President Truman said last week 
that he hoped Congress would get 
to vote on this measure, but a veto 
is in prospect if the bill passes. 

Of the new crop of proposals, 
that of Sen. Byrd of Virginia held 
the most attention on Capitol 


sion as corporations. Such a law 
would result in regular union 
statements on assets, 
and 

Byrd proposed that unions be 
liable to suit for civil damages, and 
that any union failing to incorpo- 
rate lose all rights under the Na- 
tional Labor Relations (Wagner) 
act. 

“Labor unions have grown up,” 
the Virginian said. “They are now 
big business in their power and 
es assets. They must assume 
proper responsibility for their acts 


f affecting the economic welfare of 


America.” 

Sen .Wiley of Wisconsin also 
called for action to make unions 
incorporate. 

Sen. Bailey of North Carolina, 
declaring the factfinding bill con- 
tained “nothing of value,” suggest- 
cod three changes in the Wagner 


1 rn give “employers equal foot- 
ing with unions,” including the 
right to discuss labor matters free- 
ly with their workers. 
To “abolish the principle of the 
closed shop.” . 
3 To replace the NLRB with a 
a body. 


pr strikes “Moscow - inspired,” 
Senators Eastland of Mississippi 
and O’Daniels of Texas swung 
their support behind the fact- 
finding formula to avert future 
labor crises. 

Rep. Luce of Connecticut pro- 
posed a study of industrial profit- 
sharing plans throughout the world 
to determine whether that could be 
used as an effective strike remedy. 
Mrs. Luce suggested ible tax 
exemption and rew for non- 
striking workers. 




























Dealer Forum... 


What About Labor Muddle? 


To get the dealer viewpoint on the confused labor situation, 
Automotive News asked the following questions of dealers in various 


sections of the country: 
The Questions 


(1) What do you think about the strike situation in the auto 
industry? (2) Do you think “ability to 
from consideration in bargaining? (3) 
factfinding report? 


* * + 


To the Point 


Austin Motor Sales, Chattanooga, Tenn.: 
Question No. 1— Damn outrage. Question No. 2— Yes. Question 
No. 3—No. 


* * ; * 


‘A Socialistic Theory’ 


Oscar L. Hunting, Falmouth, Mass.: 
“Ability to pay” is definitely a socialistic theory and anti-American. 
> oa + 


GM Has Proved Ability 


John E. Wilks, president, Uptown Chevrolet Co., Pasadena, Calif.: 

The system of free enterprise and the highest living standard in 
the world are a known fact in this grand country of ours. General 
Motors management know-how and organization has proven its 
ability and efficiency in not only peacetime, but it most outstand- 
ingly made its contribution to the winning of the war. And, although 
the immediate future is beclouded because of the strike situation, 
I feel keenly that the standard of living for all of us will definitely 
be raised if General Motors management, as well as all other busi- 
nesses, is allowed to make its own decisions rather than taking 
advise from factfinding committees or any other source that has 
no financial responsibility in the final outcome or success of the 
business. The “ability to pay” angle, we feel, should be a matter 
for Americanism, and we should fulfill our responsibility and 
privilege in helping to raise the living standard of the work by 
furnishing leadership in every constructive way possible. 

* + 


Union Lacks Responsibility 

H. M. Davis, Davis Auto Co., Fort Wayne, Ind.: 

I consider the strike an indictment against human intelligence. 
Union leaders have lost sense of responsibility in eagerness for 
power. “Ability to pay” should not be a factor in determining wages. 
Since that factor was considered by the factfinding board, we believe 
GM should not accept the recommendation. Government officials and 
union leaders are not qualified to decide cost or profit possibilities 
as well as experienced company officials. We believe GM will pay 
fair wages as high or higher than its competitors. GM should 
not be asked to pay — 


Chicago’ s Stand 


(While not solicited by Automotive News the following bears on 
the question.) 

Chicago Automobile Trade Assn.: 

Directors passed a resolution stating that “based on the will of 
the entire membership, CATA is positively opposed to the principle 
of paying wages based upon ability to pay.” The directors’ urged 
NADA to take similar action. 








Urges Protest Now 


Ind. Dealer Assn. Asks Dealers to Uphold 
American Principles in GM Strike 


INDIANAPOLIS. — A strongly 
worded plea to present their views 
of the dangers inherent in the 
current economic concepts of the 
government, especially as they are 
coming to light in official atti- 
tudes on the General Motors strike, 
was made by the Automobile Deal- 
ers’ Assn. of Indiana, Inc., to its 
members last week. 

The association called for a wide- 
spread effort on the part of dealers 
to familiarize themselves with 


ers. 

Recalling the united dealer op- 
position to check what they con- 
sidered with the OPA’s threat to 
@ free and competitive system, 
the association sees the same 
principles involved in the con- 
troversy between GM and the 
UAW-CIO. 

It warns dealers, 


their protests not only to congress- 
men and senators, but also to other 
business men and to their custom- 


“When you are 


the moves that threaten a free 
competitive system and to voice 


Strike Roundup 


GeNeERAL Motors—Both GM and 
UAW stand pat on earlier wage 
offers. Union holds to 19% cents 
proposed by factfinders; corpo- 
ration insists on original pro- 
posal of 11.4 cents. Strike enters 
third month. 

Forp — Company offers 17% 
cents against union’s 19% cents. 
— resume today (Jan. 


veils ettawatiie CIO strike 
set for today. All auto industry 
threatened. Big Steel vetoes 
President’s compromise offer of 
18%-cent raise. 

Guiass — U. S. sends assistant 
chief conciliator to mediate 
wage dispute in three - month 

_strike. Stocks seriously ebbing 
at all vehicle plants. Dodge car 
assembly halted. 

Execrnricac— Nationwide strike 
shuts off flow of lamps, wiring 
and ignition systems to car and 
truck lines. 

Orners — AFL calls off pick- 
eting of Dodge Truck plant, 
ending seven - day shutdown. 
Strikes continue against Mid- 
west truckers, Bohn Aluminum 
and Yale & Towne (lock sup- 
pliers). 





told what your taxes shall be and 
are told what productive wage 
costs shall be, and the latter are 
predicated on your gross margin, 
after taxes, you have lost all con- 
trol as to what portion of your 
gross earnings you may retain for 
research, development, expansion 
and profit. 


“It is here where progress bogs 
down and stagnates. You have 
lost the incentive which has made 
America great. You have sacri- 
ficed competitive enterprise. You 
have lost the possible a 
afforded by technological 
vances. You have, in a a 
socialized economy.” 

The association adds, “In this 
GM_ labor controversy the dealers 
or their association hold no brief 
for any corporation, individual, or 
group of individuals. We see it as 
an impersonal fight and certainly 
we wish only to support that, which 
in our opinion, constitutes prin- 
cipal and oppose that which vio- 
lates it.” 


automobile e 
“You, too, will be ultimately told 


what you have to pay and what 
7 may keep,” the association 
id, 


sler Names 
vanderZee to 
Directorate 


DETROIT. — A. vanderZee, vice- 
president of Chrysler in charge of 
sales since 1938, has been elected 
to the board, K. 
T. Keller, presi- 
dent, announced 
last week. van- 
derZee served in 
the Navy in the 
first World War 
and has been in 
automobile sales 
work ever since. 

In 1927 he join- 
ed Chrysler as a 
special field rep- 
resentative and 
subsequent- 
ly served as regional manager in 
Cincinnati and New York. In 1929 
he became general sales manager 
of Plymouth, in 1930 general sales 
manager of Dodge, and in. 1936 
a in charge of Dodge 
sales, 





A. vanderZee 





New Tire Size 


Seen As Tip 
On 1947 Cars 


AKRON. — Firestone last week 
announced a new 5.50-15 size tire, 
said to be engineered and designed 
especially for the lighter and more 
economical cars expected for 1947. 


The tire will be produced on a 


worldwide basis, Firestone officials . 


said. 

Now in production at all Fire- 
stone’s United States plants, the 
new tire was described as the re- 
sult of public and industrial inter- 
est in the development of the 1947 
model cars. The automotive indus- 
try plans to begin production on 
the new models as soon as the 
critical demand for current models 
is satisfied and factory facilities 
can be made available, the officials 
said. 

In keeping with the innovations 
to be incorporated into these new 
ears, Firestone, with the coopera- 
tion of several car manufacturers, 
has developed the 5.50-15 to provide 
a lower center of gravity and max- 
imum safety at the minimum cost 
per mile. 

The tire has a wider and flatter 
tread design which will give a 
greater area of road contact and 
resultant longer mileage, it was 
claimed. 


Breakdown Listed 


CHICAGO.—Each dealer member of 
Chicago Automobile Trade Assn. re- 
two 18 by 24-inch poster forms 
last week, a the breakdown of 
new car as required in OPA 
order MP "on The posters were fur- 
nished without charge by the associa- 
tion, which advised dealers to post 
them conspicuously in show rooms. 
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I have just received a letter from 


a dealer in the Mountain States, 
which is typical of much of the cor- 
respondence in the trade at the 
present time. It appears below in 
its entirety: 

I have always enjoyed our 
visits on the occasion of the an- 
nual meetings of dealers in the 
past and have always been in- 
terested in.your column in AvrTo- 
MoTiIvE News. 

“My pet peeve at the moment 
is the attitude of OPA and Ches- 
ter Bowles toward dealers. He 
insists that inasmuch as dealers 
have always taken a gross loss 
in their used car operation they 
can easily afford to absorb a re- 
duction in their new car dis- 
count at this time because there 
will obviously be no used car 
losses this year. 

“It has always been the prac- 
tice of new car dealers in this 
territory to add an amount to 
their retail price that is equiva- 
lent to a markup on their in- 
vestment in freight. There was 
nothing legally or morally wrong 
with this practice, since the 
freight to this point represents 
a substantial percentage of our 
total cost of the automobile. 
Furthermore, it is the -practice 
of most merchants to mark up 
their merchandise in that man- 


ner. 
Gross Profit 6% 

“I wish to point out that our 
firm has always salvaged our 
full new car profit, plus the 
markup on freight, and at the 
same time has always shown a 
gross profit and net profit in its 
used car operation. As a matter 
of fact, our gross profit on used 
cars during the three years pre- 
vious to the war represented 
about 6 percent of our total 
gross profits from the entire op- 
eration after salvaging our full 
profit on new cars, plus the 
markup on freight. 

“Assuming that Bowles is cor- 
rect in his statement that most 
dealers gave away a large part 
of their new car profits in used 
car overallowances, does that 
give him any legal or moral 
right to penalize me? If we were 
charging the full price for auto- 
mobiles and adding the markup 
on freight prior to 1942, does 
Bowles and OPA have the legal 
or moral right to force me to 
accept less as a profit than I 
had before, either by a reduced 
discount or in actual dollars and 
cents? 


“Is such an arrangement part 
of the price regulation and if so 
who authorized it and with what 
power? If some dealers in their 
desire for volume were so fool- 
ish as to give away their legit- 
imate profits, should the sane 
and sensible dealers be made to 
suffer now because of such ac- 
tion? 

“President Truman, in his 
radio address to the nation 
Thursday evening, Jan. 3, urged 
the people to write their con- 
gressmen, urging them to get 
busy with his legislation pro- 
gram. My, My! Would Bowles 
approve of that? He recently 

_damned automobile dealers to 
high heaven for using such pres- 
sure tactics. 

Curbstoners Wax Rich 

“Ever since the used car ceil- 
ing regulation became effective 
we bona fide, legitimate dealers 


have been watching the ‘passing 


Three Dealers Added 


To CATA Roster 

CHICAGO.—A publisher of deal- 
er accounting forms, Norick Bros., 
and three dealers have been added 
to membership in the Chicago 
Automobile Trade Assn., it was an- 
nounced last week. 

The dealers are B. M. Motors 
(Ford), of Dolton; Caruso Motor 
Sales (Dodge-Plymouth), of Hins- 
dale, and Kuske Nash Sales, Inc., 
of Chicago. 
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parade.’ We have refused to buy 
or sell used cars above the ceil- 
ing prices. Who do you think 
is getting the business? Do you 
think that the ceiling prices 
have stopped used car transac- 
tions? Not on your life! Indi- 
viduals are selling to individuals 
at any price they agree upon. 

“Curbstone dealers are waxing 
rich—and I mean rich! One such 
curbstoner started in business 
without a dime and without a 
scruple less than two years ago. 
In 1945 he sold more used cars 
than any other two dealers in 
the city combined. He has con- 
tinually paid more than ceiling 
for used cars and in many cases 
has sold them for more than the 
guaranteed ceiling. 

“His overhead expense con- 
sists of his rental of a vacant 
lot on the edge of town, his em- 
ployed salesmen and his adver- 
tising bill. He reportedly earned 
more profits last year than any 
new or used car dealer in the 
city, and some of those dealers 
have several thousands of dol- 
lars invested in their business. 

Nothing Done About It 

“Many complaints have been 
filed against this unscrupulous 
dealer but OPA has never quite 
gotten around to do anything 
about it. A few days ago I per- 
sonally drove onto this dealer’s 
lot with a clean, late model car 
of popular make. He didn’t know 
me from Adam’s off ox but with- 
in five minutes he had offered 
me the full ‘as is’ ceiling for the 
car plus a substantial sum of 
money on the side. 

“This was reported but the 
‘dealer’ is still ‘dealing’ and we 
are still watching the ‘passing 
parade.’ Why doesn’t someone 
do something about these 
things? They are going on all 
over the country while Bowles 
sits in Washington picking his 
teeth and blandly condemning 
pressure tactics, talking of po- 
tential new car profits, etc.” 


*‘Bookless’ Dealers 
Encouraged 


EALERS are and have been 

very greatly concerned over the 
used car regulations and cost ab- 
sorption policies of OPA. Most of 
them object to government inva- 
sion in business. One of the govern- 
ment mistakes, they feel, is the 
used car regulations. It is unen- 
forceable, they say, because most 
of the merchandise is in the hands 
of the public. The regulations have 
served to stimulate individual-to- 
individual sales. That part of the 
business that remains in the trade 
has been forced away from the 
enfranchised dealer to a brand new 
set of operators. Dealers who keep 
no books. 


This type of dealer wasn’t in 
business before the war. The 


field. They have no responsibility 
and little investment. The govern- 


This type of dealer has had a 
hey-day because the established 
dealer had too much at stake. He 
is both legally an 


curbstone operators. He, there- 
fore, lost his share of the avail- 
able business. Error, if given suf- 
— time, usually corrects it- 

Dealers believe, therefore, 
teat OFA wil bo eubuk to alien’. 


Dealer opinion about cost of ab- 
sorption is that it is dangerous to 
reduce discounts across the board. 
Some dealers may be in a position 
to stand it, but the majority can’t. 
It’s unfair, they say, to make most 
dealers suffer a discount loss that 
seriously threatens their business 
future. 









Darden Urges ee 


In Va. 
"R1CHMOND, Vann 


closing days 

1944, L ctetadion lester 40 to oe 
with the registration of automo- 
bile dealers—new used 


for a 60-day session. 

“This bill, hastily drawn, con- 
tains much that is of doubtful 
value. I strongly recommend 
that it be restudied and that 
many of its provisions be re- 
pealed.” 








Dealers Report 
Racket in Sale 
Of °46 Orders 


BALTIMORE, Md.—(UTPS) —A 
scheme involving the transfer of 
purchase contracts at prices of 
from $100 to $200 to motorists an- 
xious to get a high place on deal- 
ers’ waiting lists for °46 cars has 
been working here to a limited de- 
gree, it was learned last week. 
Dealers have effected corrective 


measures and no complaints have’ 


reached the local OPA office, it is 
reported. 

Dealers said measures have been 
put into effect to eliminate the 
practice. One pointed out he would 
deliver new cars to his old custom- 
ers only, or other reliable people. 
He felt sure they would not try to 
profit from sale of contracts of sale. 
Some others required a down pay- 
ment of $200 or more. 

Some dealers said they heard of 
customers who went to a number 
of dealers and ordered cars to 
make sure of getting an early de- 
livery and after obtaining a car, 
sold their purchase orders with 
other dealers for a bonus. 

It was believed by many that 
transfer of purchase orders could 
not be profitable any longer be- 
cause of the uncertainties of de- 
livery stemming from the strike 
situation. 


3 Richmond Dealers 
Share in Police Order 

RICHMOND, Va.— The Mayor’s 
Advisory board has purchased 33 
Ford sedans for use of the Police 
department. Delivery of the cars 
has been promised by Feb. 1. 

The contract was distributed 
equally between J. B. Hughes Mo- 
tor Co., Universal Motor Co. and 
Richmond Motor Co., each of whom 
received an order for 11 automo- 
biles. The total cost is $36,904. 





nw» | Ample Labas: Pool Seen 


For Wisconsin Dealers 


MADISON, Wis. — A plentiful 
supply of skilled and dependable 
automobile mechanics and other 
craftsmen is being assured by the 
successful on-the-job training pro- 
gram for World War II veterans 
inaugurated by Wisconsin dealers 
and service establishments, it was 
reported last week. 

Leaders of the trade and officials 
of the state industrial commission, 
which administers the Wisconsin 
indentured apprenticeship program, 
claim that the automotive appren- 
ticeship plan in Wisconsin is the 
largest and most successful single 
phase of an on-the-job training 
program for veterans in this state 
which, in turn, is the most success- 
ful in the country. 


Several hundred members of the 
Wisconsin Automotive Trades 
Assn., sponsor of the automotive 
apprenticeship program in the 
state, have already taken in vet- 
erans for job training supplement- 
ed by specifically related classroom 
instruction. - 


“The association is fully aware 
of the responsibility its membership 
owes to the motoring public in 
providing competent and depend- 
able service,” the group said in a 
bulletin to members explaining the 
opportunities of the apprenticeship 
program under the GI bill, and ex- 
plaining the mechanics of the sys- 
tem. 

“It also recognizes that such 
service can only be rendered by 


those who have received the best 


Walls Installed 
As President of 
Dallas Assn. 


DALLAS. — Dallas Automotive 
Trades Assn., Inc., installed its new 
officers last week. They are I. W. 
Walls, Walls Pontiac Co., presi- 
dent; C. M. Johnson, Johnson Bros. 
Chevrolet Co., vice-president; H. 
W. Schoellkropf, Schoellkopf Co., 
treasurer. 

Carl Sewell, Sewell Motor Co., 
W. O. Bankston, Bankston Hall 
Motor Co., and N. J. De Sanders 
jr., Lone Star Oldsmobile-Cadillac 
Co., were elected to the board for 
two-year terms. Clifton Dennard, C. 
S. Hamilton Motor Coz automati- 
cally becomes a member of the 
board. 

Gladys E. Walker, executive sec- 
retary begins her tenth year with 
the association. 





Loses Rent Suit 


Supreme Court Denies Dealer McCarthy’s 
Claim on U. S. Freeze 


ROCHESTER, N. Y.—Joseph J. 
McCarthy, automobile dealer of 
Huntington Beach, Calif., and for- 
merly of Rochester, was held liable 
individually in Supreme court last 
week for a judgment recovered in 
City court, Civil branch, against 
J. K. McCarthy, Inc., of which he 
was president, a director and sole 
stockholder. 

Justice Fred D. Cribb, directed a 
jury to return a verdict of $1,251, 
including $143 interest, against Mc- 
Carthy, representing the amount of 
the judgment against the company 
for the balance of rent due on a 
used car .lot at 520 State St. which 
the corporation leased for three 
years beginning Apr. 10, 1940. The 
McCarthy Corp. had claimed the 
government's “freeze” order on au- 
tomobiles released him from fur- 
ther liability under the lease. 

A no cause of action verdict in 
City court in an initial suit for 
three months’ rent was reversed 
by former County Judge William 
C. Kohlmetz in August, 1943, and 
the McCarthy firm subsequently 
paid a judgment of $259 in 
action. 

Later suits were brought for the 
balance of the rent and those judg- 
ments were unpaid, according to 
Vincent J. Mulvey, attorney for 
the plaintiffs, Lawrence W. Hein- 

rich, Brighton; Jonathan H. Hein- 


rich, Irondequoit, and their sister, 
Mrs. Elizabeth Kleinhans, Ironde- 
quoit. 

The Heinrichs and Mrs. Klein- 
hans, who owned the property, al- 
leged McCarthy violated the gen- 
eral corporation law and the stock 
corporation law as a director. of 
his corporation in disposing of its 
assets without making provision 
for payment of the rent claims. 






possible training available in their 
respective fields.” 

The apprenticeship training pro- 
gram is recommended for all deal- 
ers and garage proprietors through- 


out the state and to all others who ~ 


are interested in training compe- 
tent automobile service personnel, 
it added. 

The training schedule embraces 
journeyman auto mechanic, auto 
body repair mechanic, automotive 
painter, automotive parts and ac- 
cessories department manager, and 
other specialized job fields. 


ATAM Meets 
In Chicago 
Jan. 28-29 


CHICAGO.—With one exception, 
participation during the midwinter 
conference of the Automotive 
Trade Assn. Managers here Jan. 
28-29 at the Stevens hotel will be 
confined to members of the organi- 
zation, discussing subjects on the 
agenda in the round table manner. 


This was made known last week 
when Louis Milan, president, and 
Edward L. Cleary, secretary-treas- 
urer, released the program. 


The only outsider scheduled to 
speak is Kenneth Barnard, secre- 
tary of the National Assn. of Bet- . 
ter Business Bureaus, and general 
manager of the Chicago Better 
Business Bureau. He will speak on 
financing with special reference to 
the BBB recommendations recently 
promulgated at two meetings in 
New York. He will also report on 
reactions of various associations 
that participated in those sessions. 

Major topics coming up for open 
discussion by ATAM members at 
the conference include new car 
orders and trade-ins, automobile 
shows, salesman’s compensation, la- 
bor relations with mechanics and 
salesmen, apprentice training pro- 
grams, NADA relations, new asso- 
ciation activities, insurance plans 
for association members and em- 
ployes, and marketing tieups be- 
tween associations, tire manufac- 
turers and oil companies. 

The ATAM sessions will be held 
simultaneously with a meeting of 
the NADA executive committee 
and directors to be held in the same 
hotel. 


NADA Explains 
New Amendment 


WASHINGTON. — Provisions of 
interest in Amendment 2 to MPR- 
594 were made known last week by 
NADA, The first allows dealers to 
add transportation tax to the 
freight charges as established un- 
der MPR-594. 

The second supplies a cash figure 
for purposes of reduction for the 
fifth tire, which is not yet being 
supplied on the new models. Deal- 
ers are not required to make any 
change in the list price set in the 
pricing orders. 








Grindle Motor Co. plans to build 
a sales and service building at 
Hazelhurst, Ga., soon. 


On the House... 


New Jersey association reports membership of 821, or 88 percent of 
state’s present potential; 704 of dealers are members of NADA... . 
Smart move by Detroit association is decision to publish doings of 
each board meeting, along with directors present and absent... . 
Michigan is putting the —— on reckless drivers; more than 12,000 


lost their licenses in 1945. . 


Joe Frazer, president on Kaiser-Frazer, says his lifetime goal 
has been production of a car costing “a dollar a day and throw 
it away,” meaning a car costing $365. But admits it probably is a 


long way off.... 


behind the current strikes, may be the fact that Russia is 


Cut Bank (Mont.) Pioneer Press suggests that, 


getting 


into production of cars and trucks in large quantities and wants 

to corner some of the foreign markets. ... 

Few realize, points out the Chicago Drovers Journal, that farmers 
have -huge political power and could elect more than two congressmen 


to every one voted in by CIO members. .. . 


NADA is urging its mem- 


bers to wait planned action before contacting Congress on current 


labor troubles, 
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OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 
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Reason Takes a Rest 


T is collective bargaining? 

All these weeks during the GM-UAW dispute we had 
been under the impression that GM was the only participant 
that was doing any bargaining. The corporation made four 
separate wage offers, while the UAW refused to budge from 
its demand for 30 percent. 


In contrast, the participants in the steel negotiations have 
been moving closer together, with each side making con- 
cessions. 


But now the NLRB comes along with a complaint filed 
by the union that GM failed to bargain in good faith. Just 
how do you bargain in good faith with a union that offers 

and demands everything? Can bargaining be done 
by one side alone? 


And where does the government stand in this period when 
reason appears to be turned upside down? 


NLRB timed the complaint as an obvious pressure move 
to force GM to accept the terms of the factfinding report 
based on “fact finder’s” assumption of the ‘corporation’s 
ability to pay. President Truman himself sought to mobilize 
public opinion to force GM to accept. 

GM, the participant which must make the products and 
satisfy the public as to price and quality, is refused the 
right to determine its own ability to pay. Yet it is the one 
that is taking all the risk. 


The Administration has made plain its stand. But what 
about the people and their representatives in Congress? 
Isn't it time that Co examine the whole question of 
labor relations and labor legislation? 

Does Congress want its laws to be so interpreted that 
the Administration becomes merely a propaganda agency 
for the CIO? 

It is time that Congress took a good, thorough look, and 
then acted to restore balance and reason to the field of 
labor relations. 


Dealers and the Strike 


Pe aes are plentiful that auto dealers in general 
are supporting General Motors in its stand inst the 
unsound ry that ability to pay should enter into labor 
negotiations. 


Since dealers are anxious to get cars to sell, there was 
that they ag: have been misled into supporting 
icy of getting the labor troubles settled at any price. 
they have not is a tribute to their far-sighted business 
them 


u 
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Never fearing to tread where 
only angels are supposed to, I 
would like to ask this simple $64 
question: What plans are being 
made, and by whom, for a program 
which will 

WHERE ANGELS have for its 
FEAR TO objective as- 
surance of a 

fair profit to 

the dealer on every used car he 
takes in and selis when OPA regu- 
lations are lifted? My memory is 
not so short but what I can recall 
that it was wild trading, even in 
the 4 - million car years, which 
broke many a good dealer and 
caused more of the dealer’s héad- 
aches than all his other problems 
put together. 

+ & * 

More than once in this column, 
I have attempted to explain the 
system which was in vogue in 
Germany when I was there in 1937. 
Whether or not it would work in 
the United States, I have not the 
slightest idea, but it went some- 
thing like this: The owner of 


used car was required to go to al/ 


designated government appraisal 
garage where after a careful ex- 
amination of the car which in- 
cluded, if necessary, even tearing 
down the motor, he was issued a 
certificate establishing the ceiling 
price at which the individual car 
could be sold or traded. There were 
severe penalties for any dealer ac- 
cepting a car in trade at more than 
this designated price. This or a 
similar plan may have been in 
vogue in other continental coun- 
tries but, if so, I did not happen 
to discover the fact. However, Ger- 
man dealers with whom I talked 
seemed to approve the system. 


From the viewpoint of a layman 
standing on the sidelines, it would 
seem to me that this matter of 
used car price control in a year 
of record-breaking new car pro- 
duction, which is imminent, would 
be No. 1 on the agenda for a state 
or national automobile dealers’ as- 
sociation and, for all I know, it 
probably is. At least if this public 
display of my own ignorance will 
bring this fact to light, there may 
be others like myself who would 
be interested in learning of it. 

* 


Recently I have had one or two 
letters from good friends who 
chided me for a column which 
appeared before the GM strike got 
underway, in which I gave Presi- 
dent Truman credit for a fair 
batting average up to that time. 
Now I am willing to admit that 
his pitching has not looked so 
good in the present inning, but 
then the reports we have been 
getting on some of those whom 
you and I helped to elect have not 
been so good either! Please remem- 
ber that this world series game, 
into which Truman was tossed 
with the bases already loaded and 
a tough battery coming up, was 
far from an easy spot to be put in. 
Give the boy a chance; we are 
still a long way from even the 
seventh inning stretch! 

* * *« 


Just as the newspapers give 
space only to the divorces and 
make no comment on the much 
greater percentage of happy mar- 
riages, so too it is worthwhile to 
remind ourselves that while the 
number of men out on strike 
appears to be growing daily, and 
one might surmise that production 
in practically all fields is at a 
standstill, actually there is a vast 
quantity of material reaching the 
consumer’s market. Construction 
and farm machinery, hardware, 
railway equipment, even the pro- 
duction of clothing in the face of 
the tremendous demand from re- 
turning soldiers, is beginning to 
take hold. It won’t be long before 
the up-one-flight stores will be of- 
fering an extra pair of pants with 
every suit! The American market 
needs just about everything, and 
traditional American business 
knows only one way of conducting 
its operations under these con- 
ditions, namely to get the stuff on 
the market as fast as they can, 
strikes, labor and material short- 
ages and all the natural deterrences 
notwithstanding! 

€ * 


Do you ever wonder just what 
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The El Paso Motor Co. has re- 
cently been appointed distributor 
for the Frazer car in West Texas 
and Southern New Mexico, and we 
will, of course, retail the Kaiser 
car in El Paso. 

It is our intention to erect a 
modern garage building on a cor- 
ner location, the plot being 150 by 
120 feet. We are, however, handi- 
capped due to the fact that our 
local architects are not familiar 
with the type of building usually 
constructed in the East. If your 
office can recommend any source 
from which we might secure ideas 
on a layout and design, we will in- 
deed deem it a favor—Joun T. 
McConNELL, El Paso Motor Co., El 
Paso, Tex. 

(Eprror’s Note: In the 1944 Al- 
manac, AUTOMOTIVE News ran a 
16-page section on buildings. 
There have been so many re- 
quests for the Almanac that the 
stock is now exhausted. However, 
in order to serve new dealers, 
Automotive News is trying to 
make arrangements for reprints.) 


Irony in Democracy 

I have been following the details 
of labor battles which Automotive 
News has carried so thoroughly 
since V-J day, and I have paid par- 
ticular attention to the glass strike 
that has run wild since Oct. 22. 
Now there’s an ironical situation. 

We, the United States, have spent 
billions of dollars during the past 
four years in support of what we 


would happen if all governmental 
regulations were lifted right now? 


There is a school of thought which 1 


believes greater markets, higher 
prices, more employment, greater 
spending would seek its own level 
without any artificial stimulation 
or restrictions. I hardly know what 
to think, do you?—G.MS. 


nm This Corner 


ge | 


‘Dealer Buildings ..... 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 






called “democracy.” And we 
thought, on V-J day, that the war 
was finally over. But we were only 
kidding ourselves. 


When a small handful of indi- 
viduals can grasp the reins of a 
whole industry and shut it down 
for more than a quarter of a year, 
block full production in automobile 
plants which are not engaged in a 
labor-management dispute, it’s high 
time something was done. 

We've listened to the union 
screams that “the right to strike is 
part of democracy” long enough. 
Phooey. It’s not democracy when 
a few “racketeers” shut down an 
entire industry for months on end 
and deny thousands of people all 
over the country the chance to get 
back into the peacetime way of 
living. 

What I want to know is, what 
chance does a guy like me have of 
bringing honest-to-God pressure to 
bear on this strike wave and get 
the wheels rolling on peace pro- 
duction ?—J.M.W. 

(Eprror’s Nore: President Tru- 
man has urged everyone to write 
to his congressmen and voice his 
opinion.) 


Coming Events 


JANUABY 


28-28—Chicage (Hotel Stevens). Fifth 
annual of Truck - Trailer 
29-Feb. 1— Oklahoma . American 
Assn. of State Highway 
APRIL 


and Reid House) : of 
American Society g Mechanical “En- 
3-5-—New Yerk (Hotel New Yorker). 
SAE National Aeronautic meeting. 
2-5—Atlantic City. (Public Auditorium). 
Packaging Exposition sponsored by 
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‘Illustrated here—the 1946 Hudson Commodore Sedan 


the new Hudsons are here ‘ 


High-spot facts about 1946 models which 
bring new meaning to a fine old name 


From their enthusiastic reception wherever 
they have been shown, it is evident that these 
new 1946 Hudsons are headed for spectac- 
ular popularity—with dealers and public alike. 


“Eye appeal” is one reason—the brilliant 
new front end design, the smart exterior 
styling, the wholly new interiors. “More that’s 
new than we had thought possible!” dealers 


tell us. 


Buyers like the choice of two series offered 
by Hudson for 1946—a Super Series and a 
distinguished Commodore Series, both with 


a wide range of de luxe equipment. 


They like the wide range of new body 
colors—nine standard colors, with four beauti- 


ful two-tone combinations and two special 


colors available at small extra cost. They 
like the choice of power—a choice, in either 
series, of the famous Hudson 102-horse- 
power Super-Six and 128-horsepower Super- 
Eight engines. 


They like the features that have made 
Hudson America’s safest car—Double-Safe 
Hydraulic Brakes, Patented Auto-Poise con- 
trol, and many others. They like “no-clutch, 
no-shift” driving with improved Hudson 
Drive-Master, and the unmatched comfort of 


Airfoam seat cushions. 


These are a few of the reasons why we say 
with confidence that Hudson will sell a sub- 
stantially larger share of the total automobile 


market in the years just ahead. 


The distinctive Hudson Triangle 
emblem—in a new dress for a 
new day—will soon be a familiar 
. sight on America’s highways. 


HUDSON 


THE FINE CAR OF LOW PRICE 
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Three Big Names Now... 
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New for West Coast... 


Mooney Gets Top Posts 
At Willys-Overland 


‘Continued from Page 1) 


lowing the annual meeting of di- 
rectors and stockholders by Cana- 
day, who is president of Empire 
Securities, Inc., the largest owner 
of Willys-Overland stock. 

George W. Ritter, also interested 
with Canaday in Empire Securities, 
continues as vice-president, coun- 
sel, .director and member of the 
executive committee, but is suc- 
ceeded in the position of secretary 
by Milton McCreery, his assistant. 

There are no changes in the 
basic ownership or control of the 
company, it was announced 

The associatio 


n of Canaday, 


to the executives for the specific 
tasks which the program in- 
volves.” 

Mooney, new chief of the execu- 
tive staff in the Willys expansion 
program, is known for his contri- 


Riley Succeeds 
Mooney in GM 


Overseas Group 


' DETROIT.—C. E. Wilson, presi- 
dent of General Motors, announced 
last week the appointment of Ed- 
ward Riley, vice-president, to suc- 
ceed J. D. Mooney as executive in 
charge of General Motors Overseas 
Group of Operations. 

Resignation of Mooney was an- 
nounced earlier in the week. Riley 
will continue his duties of general 
manager of the Overseas Opera- 
tions division. 

_ Riley has held various posts with 
GM Overseas Operations since Jan. 
1, 1928. With the creation of Gen- 
eral Motors Overseas Operations 
division in 1938, he was appointed 
assistant general manager and in 
July, 1940, he became acting gen- 


Motors Corp. on Mar. 2, 1942 


Alabama Dealers Hold 


‘Confidential’ M 

MONTGOMERY, Ala.—According 
to C. E. Anderson, executive vice- 
president of the Automobile Deal- 
ers’ Assn. of Alabama, Inc., dealers 
from throughout the state met here 
last week to “discuss the Detroit 
strike situation.” 

Anderson said resolutions were 
passed, but they were “confiden- 
tial” and would be turned over 
to the national association. The 
meeting here was at the call of 
the national organization, he added. 

Dealers discussed the shortage 
of auto parts which, he said, was 
nearing a “dangerous” stage.. 

rtation may bog down be- 
cause of our inability to get parts,” 
he declared. 





bution to the building up of Gen- 
eral Motors international business. 

In leaving General Motors, 
Mooney relinquished assignment .as 
a member of the board of directors; 
the administration committee and 
vice-president. He was group exec- 
utive in charge of the overseas 
operations of General Motors. He 
will move to Toledo and devote all 
of his time to the expansion pro- 
gram of Willys, now engaged in 
production of the postwar univer- 
sal Jeep, and with commitments 
for a station wagon, two truck 
models and a ‘passenger car to 
begin at an early date. 

Canaday, who will supervise the 
financial policies of the company, 

just completed 30 years of 
service with Willys. 

Sorensen, after 39 years with 
Ford Motor Co., concentrated on 
Willys production during the final 
war year and has directed the re- 
conversion program. As viee-chair- 
man, director and member of the 
executive committee, he now will 
contribute his talents in planning, 
production and products. 


Other officers whose reelection ' 


was announced by Canaday were: 
Delmar G. Roos, vice-president in 
charge of engineering and director 
Frank L. Hopkinson, vice-president 
and treasurer and director, and the 
following additional directors: Ed- 
ward L, Love, H. J. Leonard, Wil- 
liam A. Irvin, A. W. Humfeld, 
Burton A. Howe and Frank H. 
Canaday. 
Willys sales deliveries reported 
for the past fiscal year were $199,- 
925,000 of which the Jeep accounted 
for approximately 60 percent. 
Mooney has been identified = 
tively with the 
General Motors and its aMitiste 


Co., now a part)of Gen- 
eral Motors. He was named 


elected vice- 

Motors Corp. in charge of over- 

seas operations and president of 

the General Motors Export Co., 

and in 1985 became a 

of the executive 

since s by the admin 

istration committee of General 

a In 1940, he was given 
an emergency assignment as ex- 

ecutive assistant to the president 

of General Motors in full 

of all negotiations involving na- 

tional defense. equipment. 


A lieutenant commander in the 
Navy Reserves since 1987, Mooney 
in 1942 was made head of the 
production - engineering section of 
the United States Navy Bureau of 
Aeronautics. He later served in the 
advance base division and was 
promoted to captain in service with 
the 11th amphibious force, Euro 
and finally to the staff of the chief 
of naval operations. He returned to 
General Motors in March, 1945, and 
resumed his duties as vice-presi- 
dent, member of administration 


committee and member of the 


board of directors. He is 61. 
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‘“‘Western witht ” the model 
t one th tandem-driving 
for W Coast users. 


International Holds Showing 


Of West Coast 


DENVER. — International Har- 
vester company’s motor truck divi- 
sion unveiled here, in Denver’s 
Auditorium annex, its new heavy- 
duty West Coast trucks, which will 
soon go into production at a newly 
acquired Emeryville, Calif., plant. 


The trucks, shown to some 300 
of Colorado’s and New Mexico’s 
leading operators of heavy - duty 
equipment, were the International 
Western Freighter highway trans- 
port models, W-3042-H and W-4064- 
H, which have gross vehicle weight 
ratings of 30,000 and 40,000 pounds 
respectively. Gross train weight 
ratings of both models permit their 
use within the weight and length 
restrictions of all states in which 
vehicles of this type and size are 
legal and practical. 

Special exhibits of these West 
Coast Internationals have been ar- 
ranged for other International 


branches serving the 11 western | th 


states, including Cheyenne, Salt 
Lake City, Los Angeles, San Diego, 
Spokane, and Tacoma in the order 
named. The Cheyenne showing will 
take place Jan. 24, Salt Lake City 
Jan. 30. Definite dates have not yet 
been assigned for the other ex- 
hibits. 

The model W-3042-H is a 4x2. 
This unit was displayed here with 
the standard power plant, the In- 
ternational-Continental S-6749 gas- 
oline engine. This 749 cubic inch 
displacement engine, which devel- 
ops 254 brake hp at 2,600 rpm and 
585 pound-feet of torque at 1,400 
was war-tested in a high- 
speed 13-ton prime mover. 

The engine is of the valve-in- 
head type, 5% inch bore and 5% 
inch stroke, compression ratio of 
6.5 to 1, and embodies such features 
as replaceable dry cylinder liners, 
2-piece head, and extra heavy-duty 
7-bearing c 

The W-4064-H is a 6x4. The chas- 
sis shown was powered by one of 
the five optional engines available, 
Cummins diesel NHB-600. 

Other super heavy-duty Interna- 
tionals to be produced at the Em- 
eryville plant, where production 
start in February, include the 
off highway models, W-4042-OH, 


Trucks 


W-4564-OH, W-6564-OH, and W- 
9064-OH, which have gross vehicle 
weight ratings of 40,000, 45,000, 
65,000, and 90,000 pounds respec- 
tively. 


Obituaries 


Harold McKean 

SAN FRANCISCO.—Harold McKean, 
57, owner of McKean Bros., tire and 
auto supply dealers, died Jan. 1 at his 
home following a heart attack. He was 
associated in business with his brother 
Jack until poor health forced his re- 
tirement shortly before the war. 


C. Rey Snell 
MECHANICSBURG, 0.—C. Roy Snell, 
51, Ford dealer here, is dead of a heart 

attack. 
* * . 

William Hill 
BUFFALO. — William Hill, 86, en- 
mare in the manufacture of carriages 
auto bodies for more than 50 years, 
died Jan. 11. At one ve the Hilt Mfg. 
Co. made all the bodies for the Frank- 
lin automobile. It also built parts for 
e Thomas, first motor car to make a 


trip around the world. 
* * * 


Harry A. Westfall 
MISHAWAKA, Ind.—Harry A. West- 
fall, 68, co-owner of Speed & Mike Auto 
Sales, died after a two-month illness. 
He had been in business here for the 
past 36 years. 
Sj @ 


Cliffo a Redford 
AUBURN, — Clifford Redford, 


dealer and a lifelong resident of this 
community, died after a short illness. 


Willys Outlets Set 
At $130 Million; 
Output Resumed 


TOLEDO. — Civilian Jeeps, pas- 
senger cars and trucks manufac- 
tured by Willys-Overland Motors 
will be merchan- 
dised through a 
nationwide distri- 
butor - dealer 
organiza- 
tion evaluated at 
approxi- 
mately $130 
million, it was 
announced here 
last week by Geo. 
Harold Bell, di- 
rector of sales. 

Bell said the 
company’s 





G. H. Bell 


“unique line of low-cost, utility 


motor vehicles” will be moved to 
the consumer through a network 
of approximately 3,000 dealers and 
125 distributors. “This quality or- 
ganization,” he explained, “has been 
selected carefully from more than 
7,000 applications received in the 
last two years. It represents many 
of the finest automobile merchan- 
disers in the nation.” 


“We have resumed manufacture 
of the Jeep after a 12-week stop- 
page due to a strike at one of our 
key suppliers,” he said, “and we 
are once again shipping this unit 
to our sales outlets throughout the 
country. The demand for the Jeep, 
both in industry and agriculture, 
continues to surpass our most op- 
timistic forecasts.” 





Congress Eyes 
Ramsey Sale in 


Tax Evasion Quiz 


ST. LOUIS.—The recent $2,800,000 
sale of the Ramsey Accessories 
Mfg. Co., piston ring maker, to 
the New York university, enabling 
the firm to operate without paying 
federal income and social security 

has been brought to the 
attention of the House Ways and 
Means committee by Rep. John J. 
Cochran of St. Louis. 

Robert M. Gambrill, Ways and 
Means committee clerk, told Coch- 
ran that the Joint Committee on 
Internal Revenue Taxation is now 
studying information on the finan- 
ces of certain non-profit, tax-ex- 
empt organizations and that recom- 
mendations for any needed correc- 
tions in existing law with respect 
to the operation of business “by 
certain tax-exempt organizations in 
direct competition with private 
enterprise” soon will be made to 
the Ways and Means committee. 

The sale contract for Ramsey 
provides that the present officers 
will continue in charge for at least 
10 years and may choose their 
successors. Net income will go to 
the university. 

Lee A. Ramsey, secretary of the 
firm, said the principal considera- 
tion of the owners in selling the 
stock was the problem posed by 
the state inheritance tax law. The 
stock was closely held by the firm’s 
officers, Ramsey said, and on the 
death of any of them, inheritance 
tax claims might result in substan- 
tial blocks of the stock going to 
the state, thus impairing the effi- 
ciency of the firm’s management. 

Ramsey’s principal office and 
factory are in St. Louis and the 
firm operates two plants outside 
of Missouri. 


You get the best results in our Classified 
Section, inside backcover. 





AS AN EXPERIMENT in body styling and design, Raymond Loewy directed 
ee Weck, oa See sone Se town car which is being seen on the streets of 


New York Ci 
bile is six 


id, 
headroom. Styled se pia tee dee beeen the car is devoid of bri 
single feature is a 
portholes in restful 
autematically-contrelied fiom beth rear and frout sents. 
te the under side of the roof, can be lewered to 


finish. Most 
The rear dome 


a standard 1942 


chassis, Loewy’s automo- 
cars withest, he snid, ener 


lass roof over the 
ue glass, and all windows are 
A plastic shield, hinged 


the backs of forward seats. 

















-—----- 


AUTOMOTIVE NEWS, JANUARY 21, 1946 


EVERYWHERE-— 
they like 
FORD TRUCKS 


Universal acceptance of Ford Trucks is no 
accident. Over the years, Ford Trucks have 
proved their dependability, serviceability and 
low operating cost to thousands of owners 
whose good will is a powerful factor in making 
truck sales. The 51 body and chassis combi- 
nations available in Ford Trucks cover 
95 per cent of the total market. There’s a Ford 
Truck to fit nearly every job. Ford dealers 
know there’s a future selling Ford Trucks. 





THE HEAVY DUTY UNITS are built to lick the tough 
jobs, S os doing 2: all oe atte caer There’s 
scarcely an ustry, from logging to grocery” 
hauling, i in which Ford Truck tors and prospects 
aren’t numbered by thousands. You’ll find them 
in almost any business in your town. 





NEW FORD PICKUP — 100 HP V-8 or 90 HP Six 
engine. Outstanding in popularity. Added endur- 
ance. Easy servicing. New economy. Four-foot-wide 
body (no wheelhouses). Low load height. Four 
double-acting shock absorbers. 








IN ADDITION to 134” and 158” w.b. Heavy Duty 
models with standard stake bodies (above, center 
and at left) and Cab-Over-Engine units, the new 
Ford Tonner is available. It may be had with a 
sturdy 74-foot platform stake or 8-foot open 
express y, on the 122-inch wheelbase. 





| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
2 


ea 


FORD TRUCK. s 


MORE FORD TRUCKS ON THE ROAD e 


ON MORE JOBS © FOR MORE GOOD REASONS 
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Text of GM Rejection 


Wilson Vetoes Report 


of Factfinders Urging 


1914Cent Raise, Clings to 1344-Cent Offer 


Eprror’s Nots: Following is the 
statement of O. H. Wilson,-GM 
president, rejecting the factfind- 
ing board’s recommendation of a 
19% - cent wage increase for 
UAW-CIO workers: 

The factfinding board’s report 
recommending a wage increase of 
19% cents per hour and the rein- 
statement of the wartime labor 
agreement between General Motors 
and the UAW-CIO, which after 
careful consideration was cancelled 
by GM on Dec. 10, 1945, is unac- 
éeptable to General Motors in 
whole or in part as a basis for 
settling the UAW-CIO strike of 
General“Motors plants. 

The GM offer to increase the 
wages of all hourly-rated employes 
an average of 13% cents per hour 
or $1.08 per day still stands. The 
government has stated that living 
costs are up 33 percent over 1941. 


of living and would raise the 


it was in January, 1941. 

The additional 6 cents recom- 
mended by the board members is 
based on certain assumptions by 
them which in the opinion of Gen- 
eral Motors are unsound. The board 
tried to justify this amount in part 
by devious take-home pay argu- 
ments. Actually the recommenda- 
tion is based on the assumed abil- 
ity of General Motors to pay this 
excess wage. 


. The board made its own forecast 
of the future operations of the 
business and its own estimate of 
profits that might result from such 
operations. General Motors has re- 
jected the unsound principle that 
a specific company should be forced 
to pay higher than competitive 
_ because of its financial abil- 

The cancelled GM-UAW agree- 
ment. contained many provisions 
ordeted by the National War Labor 


COMMERCIAL \ 
GstRDNE NN 


GOODYEAR TIRE & RUBBER 
with the com ion of its 376,000, 


Hol the are RB. S. Wilson 
P. W Litekacla, chairman of the boa 


board. These provisions were in- 
cluded as a result of the war 
emergency and at a time when 
the union’s no-strike pledge was 
in force. 

Provisions ordered by the NW 
LB were not arrived at through 
collective bargaining, but were 
accepted under protest and only 
because of the war. Many pro- 
visions of the cancelled agree- 
ment were not practical and 


= 


CO. marked another milestone 
—— tire in 44 years of 
one ; 


“| Creek, 


this month 
roduction. 


vice-president in charge of sales, and 


sound for peacetime operations. 

A better agreement must be de- 
vised through collective bargaining 
to assure efficient and uninterrupt- 
ed operation of General Motors’ 
plants. 


Slaughter for Packard 


N. L. Slaughter has been named 
Packard dealer for the Bentonville, 
Ark., territory. 


SQUARE DEAL, 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 


Aluminum Deal 
Ups Reynolds’ 
Capacity 8-Fold 


LOUISVILLE, Ky. — Outlook for 
Reynolds Metals Co. here improved 
materially last week with an- 
nouncement by R. 8S. Reynolds, 
president, of acquisition of the gov- 
ernment-owned aluminum mining 
and processing plant at Hurricane 
Creek, Ark., known as the world’s 
largest aluminum plant; and leas- 
ing of another government-owned 
aluminum reduction plant at Jones 
Mill, Ark., 20 miles from Hurricane 
both representing plants 
that were operated by American 
Aluminum Co. of America for gov- 
ernment war needs. 

Reynolds estimates that the Hur- 
ricane Creek plant will increase its 
aluminum production capacity 
eight. fold. Leases for these 
plants*were signed with the Recon- 
struction Finance Corp. with ap- 
proval of the Surplus Property Ad- 
ministrator and Atty. Gen. Tom 
Clark. 

Reynolds figures that it will have 
nearly half of the nation’s alumi- 
num production capacity with 1,- 
555,000,000 pounds at the new plants, 
and 200,000,000 a year at its Lister- 
hill (Ala.) operation. 

The Hurricane Creek plant is de- 
scribed as the largest and most 
modern plant of its kind in the 
world. The lease for the two plants 
runs for five years, and contains an 
extension clause and purchase op- 
tion. For a five-year period of ren- 
tal contract calls for a minimum 
of $6,000,000 a year, or maximum of 
$12,000,000. 


Packard Holds 
First Clinic for 
Fleet Operators 


DETROIT.—A new step in con- 
sumer research was taken last 
week by Packard in soliciting coun- 
sel of leading rental car operators 
on hand-built models of first com- 
mercial fleet cars scheduled for 
ey production by the company. 

t the invitation of L. W. Slack, 
vice - president and general sales 
manager, 11 fleet operators from 
various parts of the country met 
with Packard executives to inspect 
the new long wheelbase models and 
offer suggestions and comments, 
based on their customer experience 
and particular geographical loca- 
tion. 

“Packard’s plans for developing 
a finer product to meet the needs 
of livery rentors and funeral di- 
rectors,” Slack said, “will benefit 
greatly by this type of tangible 
research. 

“Paralleling our Dealer Advisory 
council, which brings field repre- 
sentatives into factory consultation 
for a mutually beneficial exchange 
of ideas, this commercial car clinic 
grants us constructive counsel 
that will spell a better automobile 
for the important rental trade.” 

The operators viewed a 1946 sev- 
en passenger sedan, limousine body 
and hearse, all Clipper styled, and 
clipper deluxe touring sedan at the 
factory showroom. 


Sattler Shifted 
By Chevrolet 


DETROIT.—Appointment of Her- 
man P. Sattler as Detroit zone 
manager, succeeding R. E. O’Brien, 
resigned, was 
made last week 
by Thomas H. 
Keating, general 
sales manager of 
Chevrolet. 

Sattler joined 
Chevrolet 15 
years ago as a 
branch manager 
for commercial 
body sales at Co- 
lumbus, O. In 
1938, he was ap- 
pointed zone 
manager at Birmingham, Ala. 
Since then he has been zone man- 
ager at Jacksonville, Fla, and 
Charlotte, N. C. 


New Meters Ordered 


FORT WORTH, Tex. — City council 
has decided to purchase 1,100 new 
parking meters for $43,747, to replace 
,100 units now in _ operation. Dual 
rane Meter Co., Canton, O., has the 
contrac 


H. P. Sattler 


oes RR EMME LOO alll 
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Volo © ienh <« 


“| remember when damage claims aver- 
aged $5.50 an automobile. Some auto- 
mobiles couldn’t be delivered for two 
months because in my day we had to send 
them away for repairs. Yours come with- 
cut a scratch—without a dime’s worth of 
damage—in those AUTO-LOADERS* 
You can deliver them the same day 


they come out of the freight car.” Loading Division 


oe @ EVANS PRODUCTS COMPANY 


DETROIT 27, MICHIGAN 


EVANS AUTO-LOADER 


iDELIVERS AUTOMOBILES UNDRIVEN, UNDAMAGED AND ON TIME 
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AUTOMOTIVE WASHINGTON 


Congress in Quandary 


Over NLRB Move 


By William Ullman 


The million-dollar program 


of taking strike votes under 


government direction and supervision has ended. 
In a hasty effort to reduce strikes during war, Congress 
launched the program. When it was not successful, Congress 
Satire ireeieneteeinnnetnsinioeememeseriiats 


recently put a stop to it. 
Hepea whet happened: 
Conghaies: wound hhet-ab: 
ww - - 
heat Mien: Sens. eae ntasaes 
by enacting the 


PRODUCT 





Uliman 


employes on the 
question 
of whether they 
chose to interrupt 


the output of 


planes, tanks, 
guns and other 
munitions, be- 
cause of a dispute 
with their em- 
ployer. 

Under this man- 
date, NLRB spent 
about $1 million. 
Some of the votes 


N what field can you find one class publication 
read by Dad and Mother, Big Sis and Little Brother 
—and interesting all of them? Are there any? Yes, indeed! 


In MeGolden Crescent—the rich agricultural states of 
Michigan, Ohio and Pennsylvania—there’s a maga- 
zine that does an all-family job in almost every 


rural household. 









FARMER ... 


Entire farm families in Ohio read THE OHIO 

FARMER ...in Michigan, THE MICHIGAN 
in Pennsylvania, THE 
PENNSYLVANIA FARMER. Not only 


such as automobile, steel and elec- 
trical manufacturing. 


So Congress, while studying 
whether to repeal the Smith-Con- 
nally act in whole or in part, 
temporized by saying in a defi- 
ciency appropriation bill, that 
N could not use any money 
for taking such votes. That, by 
indirection, nullified the provision 
of basic law. NLRB has termi- 
nated all votes and those 
taken will not be counted. 

Several questions arise in the 
minds of members of Congress, 
who constantly are faced with re- 
quests to legislate on labor prob- 
lems: 

Are labor unions still supposed 
to -file strike notices with the 
government? 

Does the repealer mean that we 


in Congress don’t now think so pth Stor gy lpme alice 


much of the “cooling-off” period? 
Do we pay a penalty when we 
enact — in er 


Congress will Consider 


Many Transport Bills 
Important legislative proposals 
relating to transportation soon will 
be up before Congress for action. 
Far advanced is the airport bill, 
S. 2, which went to conference in 
October. The chief issue is whether 
all federal funds for airports must 
be channeled through the states. 


Also in the conference stage is 
the ship sales bill, for the disposal 
of the war-built merchant fleet. 

Conference agreements on rate 
making and service matters, when 
approved by the ICC, will be pro- 
tected against antitrust -prosecu- 
tion if the Senate approves H.R. 
2536, passed by the House by a 
large majority in December. 


ferent forms of transportation 


. could not negotiate agreements 


“MANY 





do they read them—they trust in and rely on them. 


Here, then, is a concentrated market of three million 
farm folks. Each family in this market lives and 


works in its own food and fiber factory ... 


vitally 


concerned with all news and ideas bearing upon their 


daily activities... 


vitally interested in these three local 


farm papers which help them earn their livelihood. 


Smart manufacturers are reaching this rich potential 


market— Ze 


. thoroughly . . 


The Golden Crescent 


RURALLY RICH—POLITICALLY POWERFUL 


PENNSYLVAN 


Golden Crescent—through the pages of 
these well-established family farm papers . 
. economically. 


. . easily 





Me sU 8a: 


BE abe ic 


it rates. 


Congressional action before Feb. 
15 will be necessary if freight for- 
warders are to continue in full 
operation. Since passage in May, 
1942, of the act placing freight 
forwarders under ICC regulation, 
the joint motor-truck, freight-for- 
warder rates system previously in 
effect has been permitted to con- 
tinue by successive extensions of 
time pending establishment of the 
assembling and distribution rates 
contemplated in the act. 


* * * 


is| Fall Election Drive 


Started by PAC 


There is little doubt that from 
now until November the great 
American game of politics will be 
intensified and that the fall elec- 
tion, in which the entire House of 
Representatives and one-third of 
the Senate seats are at stake, will 
be the first tallied test of the Tru- 
man “administration. 

Recalling that a political upheav- 
al usually follows a war, impartial 
political analysts see a good chance 
for the Republicans to capture the 
House. The division now is: Demo- 
crats, 236; Republicans, 190; third 
party 2, vacancies, 7. With 218 a 
majority, the Republicans now lack 
but 28 seats to achieve this result. 

There are quite a few close 
districts. This in part accounts 
for Republican optimism. Demo- 
cratic leaders, however, insist a 
business boom will be in progress 
by next November, and that vot- 
ers will not turn out an adminis- 
tration in a period of prosperity. 

The Republicans face a more 
difficult job to capture control of 
the Senate. The division now is: 
Democrats, 55; Republicans, 40; 
Progressives, 1. 

The ClIO-sponsored PAC is al- 
ready campaigning. It is prepared 
to spend huge sums of money in 
an effort to elect members who 
will toe the line on the CIO pro- 
gram and to defeat opposition 
candidates. 

‘Because left-wing ‘labor demands 
100 percent allegiance, denying 
members any discretion, the lines 
are expected to be sharply drawn 
in House and Senatorial- contests. 

Phere are indications that some 
members are becoming afraid of 
the CIO label. In certain districts, 
of course, the CIO dictates the 
election. 

* * * 


Safety Put in Spotlight 
By President Truman 


An action program to cope with 
the perennial problem of street 
and highway accidents, temporar- 
ily alleviated by the reduction in 
traffic during the rubber and gaso- 
line shortages, but now threatening 
soon to exceed all previous records, 
is the objective of a highway safe- 
ty conference which President Tru- 
man has called to be held in Wash- 
ington, May 8-10. 

General Fleming, federal works 
administrator, will head up the 
conference of which Public Roads 
Administrator MacDonald will be 


director. 
of * 


Existing Agencies Favored 
For Western Projects 


Further evidence that existing 
governmental agencies, rather than 
authorities yet to be set up, are 
in the best position to develop re- 
sources in the west is seen in the 
Reclamation Bureau’s announced 
plans for an estimated $140 million 
worth of construction on 30 proj- 
ects in 17 western states. The bu- 
reau’s plans, complete in every de- 
tail after exhaustive investigations, 
eall for irrigation projects, power 
production and flood control devel- 
opments, geared to meet growing 
peacetime needs. 

+ * 


Bill to Streamline 


Congress Due 


The long - awaited LaFollette- 
Monroney report on “streamlining” 
Congress is on the fire and will be 
ready for the public soon. The 
main idea of the study of ways 
and means to improve Congress’ 
operation is to reduce some of its 
cumbersome procedures to simpler 
forms, save time, save money and 
produce more effective legislation. 
As things stand now, -Congress 
sometimes can’t pull itself together 
as fast as it would like in battles 
of wits and action. 


'(+ Fe 


ovr | = 
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sé A BEAT, G/M 
—LETE BUY IT ¢ 





‘Tie automobile leads a double life, 


Serving two masters, husband and wife. 





Now, selling the woman on beauty and style, 
Does not sell her husband on gallons-per-mile. 


If it’s automobiles that you’re trying to sell, 

Then corral lots of menfolk and distaffs as well. ae ON 
iN 

j Pa ¥ 


Yes, you’ve got to bring both sexes into accord, 
Know how it’s done? We suggest watching Ford. 


~~ 
33 


The American Magazine double-exposes 7 
Their ads to both sexes, it’s under both noses. | EVERYTHING’s COMPLETE 


Double exposure, a singular force, IN EACH ISSUE! 


A shot in the arm for your 





(sales curve, of course). 


BUD SCHIRMER, Detroit Manager, General Motors Building, Detroit, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17,N. Y. 
PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN'S HOME COMPANION 
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Prout Is Named 
Head of Willys 
In Canada 


TOLEDO.—Charles R. Prout has 
been appointed general manager of 
Willys of Canada, Ltd., it was an- 
nounced last week 
by Charles E. 
Sorensen, presi- 
dent of Willys- 
Dverland Motors. 
Former sales 
executive of Chry- 
sler Corp. of Can- 
Ltd., Prout 


position a wide 
mn) automotive whole- 

Cc. R. Prout saling and retail- 
association with Chrysler, he was 
r Car Co., of Portland, Ore., 
and later, eral 


gen 
Gray-Campbell, Ltd., 
Saskatchewan. 


Prout will maintain executive 


Toronto. 


brings to his neW/ ponn., Pierce Elli 


lsisiiy sil Canad. Piece t0 his Davis Elected 
pamersl sales manager of Covey In Fort Wayne 


FORT WAYNE.—The Fort 

wa iain Wayne Auto Trade Assn. last week 
elected Haywood Davis, Davis Auto F 

Co. (Pontiac), president. thur Moore, Fred Gaskins Motor 

Other officers are Robert Collins, 

offices of the Willys subsidiary in|Collins Motor Co. 

‘ vice-president; Ed Stouder, Rosseau 
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BROADCASTING NASH STORY. i enterprising — dealer in Bristol 


ts over the local 
daily. The public 


8 
background of is invited to attend the broadcasts and a large listening audience hears the pro- 
grams in many parts of Tennessee and Virginia. . 





Bros. (Plymouth - De Soto), secre- 
tary; Henry Poinsatte, Poinsatte 
Auto Sales (Chrysler - Plymouth), 
treasurer. Directors are Charles 
Buhl, Means-Buhl Co. (Cadillac- 
Pontiac); Clarence Goral, Goral 
Motor Sales (Dodge-Plymouth), Ar- 


Sales (Hudson). 


(Oldsmobile), Others are profiting from AN Want 


Ads, why not you? See inside backcover. 
















































Considering a new car, eh? 
Just wait till you get to the planet Mars 
on an atom-drive space ship. . . and sit 
behind the “stick” of a new. Mars-9. 
In an instant you'll be coasting along 
comfortably at 475 miles an hour (for the 
first 500 miles—after that, it warms up) 
—gliding smoothly and suavely on your 
special spiral spring wheels. You'll be rid- 
ing high, wide and handsome with nary a 
thought of running out of gas; all Mars-9’s 
are powered by a central en- 
ergy station through receiving 
antennae on the rear. 

And conveniences? Brother, 


you said it! Why, every single 


PAINTED EXPRESSLY FOR CASCO GY THE OLSTINGYISNED ARTIST, BORIS ARTZYEASHEFF 


Meet the New Mars-9, 1946 Deluxe Model 





“CASCO 


for new aad unusual contributions to better living 


Evening Post. 





See What Casco 
is doing to Boom 
the Importance of 
Auto Accessories 


On Wall Street... 





Motor Shares Still Hold 
Investor Confidence 


By Dana Stuart 
Staff Correspondent 
NEW YORK. — The continued 
rise in the price of securities in 
the face of the threatening labor 
situation has reflected confidence 
in financial quarters that wage 
agreements would be reached be- 
fore irreparable damage was done. 

The feeling is growing, however, 
that the stalemate cannot long 
continue without impairing this 
confidence. In the event of such 
impairment, investors undoubtedly 
would protect themselves against 
possible reduced earnings and divi- 
dends by selling at least part of 
their holdings. 

Thus far, owners of securities 
have felt that they could - “see 
across” the period of labor diffi- 
culties to the time when industry 
would be turning out badly need- 
ed civilian goods, including the 


products of the automotive indus- 














© Full page and half pages in color 
in Time, Collier’s, The Saturday 


© Painted expressly for Casco by 
Boris Artzybasheff, noted Time 
Magazine cover artist. 


© Revealing for the first time the 


wonders of automobiles on the 


car comes equipped with a Casco “Pop- 
Out” Dashboard Cigarette Lighter. (Why 
not?—this is our ad.) It’s the lighter that 
Pops out automatically when it’s ready to 
light your cigarette . . . the lighter that 
was standard equipment on ninety per- 
cent of American cars before the war. 


planet, Mars! 


Any time any cars are made anywhere, 
Casco will be right there with “pop-out” 
lighters . . . adding extra convenience with 
spotlights . .. with rubber-bladed fans and 
feather-touch steering con- 
trols. Look for our automobile 
accessories shortly —for safer, 
happier motoring. Casco Prod- 
ucts Corp., Bridgeport 2,Conn, 


could do it? 


CASCO “POP-OUT” 
AUTOMOBILE LIGHTER 


® Millions of people reading about, 
enjoying, remembering the story 
of a “pop-out” lighter. 


® Who else but Casco would do it— 





try. The reasoning was the same 
that had enabled the financial 
markets to remain relatively 
steady while billions of dollars 
worth of contracts were being 
cancelled following the end of 
the war. 

Here was a “little depression” 
but for the first time in history, 
the business world could deter- 
mine: in advance the almost exact 
time when a depression would be 
over. So, business and investors 
went on with the job without 
alarm. 

Only in the past week or so has 
this confidence weakened. It has 
been giving away to caution, de- 
spite the periods of real strength 
in the market. At this point Wall 
Street sentiment is divided, par- 
ticularly as to the short-term out- 
look. 

The great majority of opinion, 
however, still clings to the view 
that the longer term trend still 
is upward. Many hold the view that 
the short-term outlook for the 
stock market depends almost en- 
tirely on whether the labor situa- 
tion becomes darker or brighter 
within the week. 

Securities of automotive com- 
panies have not out-run the gen- 
eral market in recent months de- 
spite the fact that they generally 
were considered to be “peace” 
stocks. Having made only moderate 
gains during the stock market ad- 
vance in the closing phases of the 
war, the motors went ahead vigor- 
ously after the end of the war. 
Their gains for all 1945, however, 
were not out of line with the 
advances registered in the various 
market price averages. 

The Dow-Jones industrial aver- 
age advanced 27 percent in 1945. 
As against this, the General Mo- 
tors common stock made a net 
gain of 18 percent. Chrysler’s 
percentage gain was larger but 


helped along by Wall Street ru- 
mors that the shares eventually 
would be split. 

Wall Street is not being hasty 
in its appraisal of individual auto- 
motive stocks. While it concedes 
there will be business enough for 
all companies for many. months, 
the Street before long will concern 
itself with the prospects of indi-. 
vidual companies when competition. 
again is at its height. Extreme 
interest will be displayed in new 
car registration figures when 2 
normal flow of cars is under way, 
and the newcomers to the industry 
will come in for particular scru- 
tiny. 

All in all, however, the financial 
world looks to the automotive in- 
dustry to set the pace in the return 
to a fully occupied peacetime 
industry. 


Veale to Manage 


Eaton Division 


CLEVELAND.—George W. Veale, 
a vice-president of Eaton Mfg. Co., 
has been appointed general man- 
ager of the axle 
division, it was 
announced last 
week. Veale has 
been associated 
with the com- 
pany since 1920 
when he became 
production man- 
ager of the axle 
plant here. Later 
he was appointed 
general mene 
of the bumper di- Ww. 
vision in Jackson, Gan. WY. Veta 
Mich, In 1940 he was recalled to 
the axle division to assist in its 
greatly expanded program for the 
war effort. 

Since the end of the war the 
axle division has increased its 
facilities by the reconversion of 
aircraft plant No. 1 from the the 
manufacturing of propeller shafts 
to that of axle parts, involving new 
equipment expenditures of more 
than a million dollars. 


A business name has been filed in 
Buffalo for Campbell Motors, 1180 
Hertel Ave., by James R. Campbell. 
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The polane that Mushed an tdea 
trom a hor-deg stand — 


ITH ALL the improvements on today’s planes, 
it seems strange to think that airplanes haven’t 
always had parking brakes. 


Back in the early days of flying, Eddie Stinson 
landed at a small field in Northern Michigan with 
a passenger. 


Ready to take off, Eddie found that his starting 
battery had gone dead. So he told his passenger to 
open the throttle a little bit while he started the 


motor by pulling the propeller through. 


The motor started with a roar! The passenger, 
confused, had pushed the throttle wide open. Eddie 
jumped clear as the plane roared down the field. 


But dead ahead was a hot-dog stand that couldn’t 
jump! 


The plane tore into the stand. At 1650 r.p.m., 
the propeller churned mustard, pop, hot dogs, and 
buns into a froth. Only then did the passenger re- 






cover enough to cut off the ignition. 


The hot-dog stand cost Eddie Stinson $350, plus 
a new propeller. But it showed him a way to make 
planes safer! 


Two days later he had rigged up a parking brake ° j 
to operate with brakes on landing wheels. 


Years of flying showed Eddie Stinson what fliers 
needed and wanted in a plane. So it’s not surpris- 
ing that the first Stinson he built, back in 1925, was 
a plane ahead of its day. Besides brakes, it had an 
enclosed cabin, an electric starter, and a cabin 
heater. 


Because Stinson has always been a leader, you 
can-depend on Stinson to bring you the best in 


guality planes. 


Announcing THE STINSON VOYAGER 150... Here’s a four-place ship that will bring you 





: 
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Manufactured under Civil Aeronautics Administration Approved Type Certificate Number 767 


_$tinson 


EASY TO BUY... . EASY TO FLY 


Stinson Division, Consolidated Vultee Aircraft Corporation, Wayne, Michigan 


speedy, safe, and comfortable air travel. 


And air-travel luxury such as you have never 
seen. before, except with larger, more expensive 
planes! 


The Voyager 150 cruises at 125 m.p.h., has a 
maximum speed of 133 m.p.h., and a range of 500 
miles. Its power, maneuverability, and high- 
altitude performance make it a versatile plane 
anywhere. 


And the appointments of the Voyager 150 match 
its performance. Its cabin is soundproofed and 
ventilated. You'll fly in comfort on its richly up- 
holstered, adjustable seats. 


And economically, too! For costs of operating 
the Voyager 150 will compare favorably with the 
cost of operating your car. 


Write for a free, illustrated brochure telling all 
about the Voyager 150. . . to Stinson Division, 
Consolidated Vultee Aircraft Corporation, Wayne, 
Michigan, 
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Truck Reform Measures 
Submitted in Mississippi 


submitted to the 1946 Mississippi 
legislature by a joint state legisla- 
tive interim gasoline investigating 
committee. 

As announced by Committee 
Chairman Oscar O. Wolfe jr., of 
Duncan, the bills include: 

An act to create the office of 
motor vehicle comptroller under 
whose jurisdiction the administra- 
tion of all motor vehicle laws will 
be placed? This does not contem- 

te any change whatsoever in the 
lic Service Commission. 


highway patrol. The major change 
in this bill being the fixing of 
drivers’ license fees at 50 cents per 
year and to provide for the issu- 
ance of such license for a period 
of two years. 

An act to amend the present 
highway traffic regulations, the 
main change being the increasing 
of gross weight permitted on the 
highways. 

An act to provide for a special 
registration of all vehicles using 
any fuel other than gasoline. 

An act to alter and strengthen 
the manner and method of installa- 
tion and inspection of liquefied gas 
equipment. 

An act to amend the present gas- 
oline and oil excise tax laws, the/a 
principal changes being: 

1, Reducing evaporation allow- 
ance to 1 percent (now 2 percent). 


SS ee SHOWROOM, shop 
—_— MecHu ee ( 


Chrysler- 
business 
fuels other than gasoline from 6 to 
7 cents per gallon (diesel and 
butane). 

An act to provide that the state 


as paying agent liquida- 
SS 

An act to repeal the present law 
uthorizing county boards of super- 


eee to employ county highway 
patrolmen. 
An act to provide that any state 










and filling station is featured 


by 8. W. 
), Corvallis, Ore. McHugh has 





have access, through proper chan- 
nels, to the records of all other 
state agencies collecting such taxes. 

An act to provide for the col- 
lection of fuel taxes on all fuels 
used on the highways of this state 
when brought in any manner other 
than through qualified Mississippi 
distributor of gasoline and oil. This 
act restricts all reciprocal agree- 
ments to compliance with its pro- 


visions. 
* 


om s 
Magnolia Appeal Denied 
In Tex. Chain Store Here 


A step favoring the state’s at- 





tempt to collect chain store taxes 
was taken here last week by the 
Texas Supreme court. The court 
denied the Magnolia Petroleum Co. 
application for mandamus to re- 
quire the Third Court of Civil Ap- 
peals, Austin, Tex., to certify an 
appeal on the question of venue in 
a state suit, seeking to collect 
$3,558,759 taxes, penalty and inter- 
est allegedly due upon operation 
of the company’s filling stations 
from 1936 through 1941. 

This tax case has never been 
tried. The Supreme court’s denial 
upheld lower courts in fixing venue 
in Travis county. Magnolia sought 
to have the trial transferred to 
Dallas where it has headquarters. 
This is the last of several chain 
store tax cases against major oil 
oil companies involving filling sta- 
tions. The law now exempts sta- 
tions where 75 percent or more of 
income is from sales of petroleum 
products. 


* * * 


Full Employment Bill 
Proposed in California 


Measures proposed for enact- 
ment by a special session of the 
California legislature include a full 
employment bill, designed to set 
up a new State Economic council 
for the purpose of promoting jobs 
for everybody in need of work. 

Gov. Warren was said to approve 
the measure, which would establish 
the council to make continuous 
survevs and studies of economic 
conditions with 2 view to spreading 
emplovment and aiding the recon- 
version effort. 

* = = 


Union Discrimination Hit 


A bill which would prohibit labor 
unions from expelling. excluding 
from membership or otherwise dis- 
criminatine against anv person be- 


PISTON RINGS—Conforming wrap with 
name-embossed aluminum foil insuring 
trade mark protection; or can be printed 
on the outside with descriptive matter. 


ELECTRIC AUTOMOBILE CLOCK 
— Wrapped in corrosion-proof alumi- 
num foil and displayed in attractive 
embossed foil box. 


A brighter life 
for metal parts 


Corrosion threat banished... 
Sales allure added... 
With Aluminum Foil 


cause of race. creed. or color was 
filed last week with the Massachu- 
setts legislature bv the Associated 
Industries of Massachusetts. Last 
vear the group opnosed the rro- 
posed enactment of fair emplov- 
ment practices legislation to set 1n 
criminal penalties in Massachusetts 
for refusal to emplov or promote 
nersons on ereunds of race, relizion 
om.rnational oricin. 
* o * 


Boston Parking Permits 


A bill filed last week with the 
Massachusetts legislature would 
anthorize Boston to nermit th- 
construction of a nrivatelv-financed 
and overated narkine develonment 
under the ball nark and narad- 
eround on Boston Common. Tt 
wonld accommodate a minimum of 
10.900 automobiles dailv but would 
not affect anv large trees or his- 
torical landmarks. Approximate 
enet of the vroiect was estimated 
at $4 million. 

= oz * 


Idle Pay for Ailing 


With the annroval of Gov. War- 
ren. Sen. John F’. Shellev has intro- 
duced in a snecial session of th- 
California lecislature a bill which 
would provide the same benefit< 
under the state unemplovmert 
comvensation svstem for insured 
workers temporarilv unable to 
work because of illness. as are 
allowed now to those who find 
themselves jobless for economic 
reasons. The maximum benefits are 
$20 for 23 weeks. 


* * * 


Miss. Asphalt Plant 


Claiming that such a sten would 
enable the state to double its farm- 
to - market highway construction 
program, Rep. Jesse Shanks has 
announced he would introduce in 
the Mississippi legislature a bill 
providing for the construction of 
a state-owned and onerated asphalt 
refinery. He would finance the 
project through bond issuance. 


Va. Town Taxes Sales 


The Mecklenburg (Va.) board of 
supervisors, at their January meet- 
ing, voted a 2 percent sales tax, 
the funds to be used for educational 
purposes. 


INTAKE VALVES—Individually wrap- 
ped in plain aluminum foil to prevent 
corrosion and placed in foil carton for 
extra display value. 


VERY SIMPLE, yet revolutionary method of 
packaging was developed by Reynolds to safe- 
guard metal parts under severe wartime conditions. 
It is based on the principle of “cathodic protection” 
first developed in co-operation with the Army Med- 
ical Corps. Now the same method of packaging 
brings to peacetime metal products a new type of 
corrosion-proof protection . . . plus sparkling sales 
appeal of foil. =, 
Shown on this page are typical examples. Manu- 
facturers will find in this new use of Aluminum Foil 
a powerful medium for development of sales in 
keeping with the modern trend of brand promotion 
and better protection for metal parts. 


ry 7 r 





CONNECTING ROD is placed on a sheet of embossed 
Reynolds Foil. Then the foil is pressed smoothly against 
the surface in a doughnut type of intimate wrap. The foil 
wrap not only adds “buy-appeal” to the article, but acts 


as a safeguard against contact corrosion. 


If you would like complete data on the new uses of 
Aluminum Foil, write Reynolds Metals Company, 
Richmond 19, Virginia: 


- ae +. 
K. C. Parking Law 
Missouri’s senate last week or- 
dered perfected and placed on the 
calendar for final passage a bill 


which would enable Kansas City to 
acquire and operate municipal 
parking lots. 
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Out of the World’s Most Magic Hat 


into a Brand New Magazine! 


Today’s wonderful Wizard of Oz is 
the friendly new world of science. 


Already trooping into your life from 
its magic hat is an exciting parade of new 
fabrics and plastic furnishings, kitchen 
robots and television, new lighting and 
new medicines, new homes and new foods. 
In short, an exhilarating new kind of 
existence. 


Now this biggest show in history 
will have its own monthly showplace, its 
own medium as exhilarating as the show 
itself. 


ScrENCE ILLUSTRATED has been cre- 
ated to present in a new way what 


science is doing to us—a way all the 
family will understand, find fascinating, 
be eager to follow. It will interpret the 
march of science pictorially, crisply, ex- 
citingly—and authoritatively. 


Here you’ll comprehend the scien- 
tific miracles behind the “Whish’”’ of 
new planes, the ‘“Whuuush”’ of new cars, 
the “Wow!” of new materials, new 
homes, the “‘Gee!”’ of new travel, the 
“Mmmm!” of new foods, the “Ahhh!” 
of new luxuries. 


Be sure to get the first issue of 
SCIENCE ILLUSTRATED, on the newsstands 
in April. Twenty-five cents. 





The Curtain Goes Up 
- onaNew Kind 
of Audience 


Obviously, the reader audience 
attracted to ScrENCE ILLUSTRATED will 
be a peculiarly alert, inquiring one. 
They will be people avid for news and 


information about new things and new 


means which may enrich their lives. 
They will be a highly attentive, thor- 
ough-reading kind of people. 

In short, an audience which an 
advertiser will be particularly anxious 
to secure for his message. 

Advertising forms close February 
10. Initial print order, 500,000 copies; 
circulation guarantee 250,000. For 
further, full details, address SCIENCE 
ILLUSTRATED, 330 West Forty- 
second Street, New York 18, New 
York. Or phone your nearest McGraw- 
Hill Office. 


na 





A NeW McGraw-Hill Magazine—Science brought home to you 
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How much advertising support should a areas ... are covering the country?) 
dealer expect? 4 


... Today’s outstanding automotive 
The Nash answer is famous! radio program—“N-K Musical Show-| 
For as far back as dealers remember. . . in room”—is sponsored by Nash over 
lean years as well as fat... Nash has never the entire CBS network... with the | 
spared the advertising pressure in driving home popular Andrews Sisters, Curt 
its story year after year after year. Massey, and the distinguished “Green 
During the war. . . in contrast to national Room Award” to leading stars of 
trends . . . Nash supported its dealers’ markets stage, screen and radio! 
when there were no cars to sell . . . continued 
its driving prewar pace with full-page, 4-color 
ads in national magazines. 


t 
| 


In addition, Nash dealers know they will 
blanket America’s two most profitable markets 
... the low and medium-price fields . . . with 

And or ke look at the current Nash adver- the two advanced cars in these fields .. . the 
tising . . . advertising that paved the way for Nash “600 and the Nash Ambassador. 

sales months before the production lines Ninety-plus per cent coverage of all 
were rolling— 


... Big beautiful 4-color ads . . . with 
illustrations by the famous Howard 
Scott ... are appearing in the mass 
circulation magazines! 


price classes! 


Nash dealers know, too, they have the franchise 
that fits today’s postwar selling . . . because it 
means more market, more cars, more sales 
and profits per dealer. 
...- A nation-wide newspaper campaign 
> +» SV Neaee Peerage teensy you'll hear it, you'll read it . . . and that’s 


dealer ... is appearing in the news- why so many people say—you’ll te ahead 
papers Nash prospects read and with Nash 


buy from! 


... Billboard posters ... each strategi- NASH MOTORS 


cally located in all dealer sales Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


Yes ... with Nash advertising... you'll see it, 


Tune in Nash-Kelvinator’s hit musical program Wednesdays 
10:30 p. m. E.S.T. + 9:30 p. m. C.S.T. + 8:30 p. m. M.S.T. 
7:30 p. m. P.S.T. « Columbia Broadcasting System 
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Weaver Given Sales Post 
At Clark; Expansion Starts 


L. M. Weaver is now sales man- 
ager in charge of the Celfor Drill 
and Cutting Tool 
division of Clark 
Equipment Co., 
Buchanan, Mich. 

Plans have 
been initiated for 
expansion, such 
as adding to the 
line carbide cut- 
ting tools and 
carbide tipped 
reamers. It is fur- 
ther revealed that 
selling through 
franchised indus- 
trial distributors will be materially 
extended in — 1946 = plans. 

* 


Chrysler Div. histede Brown 
District Chief for Boston 


Lewis Q. Brown has been ap- 
pointed a district manager for the 
Chrysler division and assigned to 

Boston region, according to 





L. M. Weaver 


| Stewart W. Munroe, general sales 


manager. Brown has spent all his 
business life in Chrysler dealer- 
ships. 

A native of Kansas City, Brown 
has served with three Chrysler 
firms in that city: Hughes Bros.. 
Chrysler Kansas City Co. and Allied 
Motors. He entered the Army in 
1943, where he worked in OSS, the 
“supersecret” organization headed 
by “Wild Bill” Donovan. 


* * * 


Highest Civilian Honor 


Awarded to England 


The award for Exceptional Civil- 
ian Service, highest honor author- 
ized by the War department for its 
civilian employes, was presented in 
Detroit last week to Willard D. 
England, formerly of United States 
Rubber Co.’s tire division. 

A veteran of World War I, Eng- 
land was with the Rainbow Di- 
vision. After recovering from 
wounds received at Chateau Thierry 
he was assigned as chauffeur to 
George C. Marshall, then a colonel. 
Before entering government service 
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THE bom mg ge Nash places on business management was at 
a St. Louis Zone 0 i Managers’ Trainin —— at the Co tel in 
St. Louis 7 H.C.Doss, vieo-geapiaens om ral sales ager of 
Nash Motors. ouns, St. Louis zone ued. also so addressed |} senta- 
tives of 15 Ss divashtnn who met three days. : 
England was a sales engineer for |New Jersey, has been advanced to 


U. S. Rubber in Dallas and Detroit. 
* * * 


Sales Division Changes 


Reported by Grey-Rock 


Franklin A. Miller, sales man- 
ager, Grey-Rock, Manheim, Pa., an- 
nounced return of several war vet- 
erans to the sales department last 
week and the appointment of a new 
advertising manager. A. Ray Mac- 
Pherson, who covered northern 


field sales engineer on fleet and in- 
dustrial products for the east. Maj. 
Frank A. Itgen jr. will take over 
the north New Jersey territory. Be- 
fore the war he was in the sales 
department at Manheim. Capt, W. 
Wade Cloyd returns to take over 
his former metropolitan New York 
territory. 

Victor E. True returns to the 
Northern California territory. Wil- 
liam V. Tracy takes over the 


i Bevin Sales Post 


The JOURNAL crossed a HOE 


with a PEN...and up came 














To ept its new Garden Magazine The Journal selected 
a home-grown garden expert from its own staff, the able, 


long-time Journal editorial and feature writer, Dean 
Collins. For years Dean Collins had spent his off-work 
hours as a dirt gardener. From his Irish ancestors he 
inherited a green thumb. From his Oregon pioneer 
family he inherited a knowledge and understanding of 
Oregon soil and climate. Add to this Dean's skill and 
versatility as a writer, editor, and his ability to select 
a staff of experts, and you have the reason for the 


ANEW 
SECTION! 


Portianp is a city of homes and gardens located in the : 
fertile Willamette Valley. Little wonder that even before 
war and victory gardens, the Oregon Journal decided 
that here there was a real need for current authentic 
LOCAL garden information. Hence, early in 1939 The 
Journal began publishing three pages of information 
about gardens and gardening in its own Sunday 
magazine section. Interest in the new feature grew by 
leaps and bounds. Within a year The Journal’s three 
garden pages blossomed into a full blown section. 


Wuen The Journal crossed Dean Collins’ hoe and pen, 
an outstanding garden section was developed. It is a 
balanced blend of down-to-earth how to do it informa- 
tion and up-to-the-minute news of gardening activities. 
Through it The Journal inaugurated a number of inno- 
vations. One, The Journal’s 10 demonstration Victory 
Gardens located throughout the city so Victory gardeners 
could see demonstrations of how to plant, cultivate, etc. 
Another; The Journal’s roving garden counselor— a pro- 
fessional who personally gives specific advice in the 








Advancement of J. J. Donovan, 
stern divisional manager, to as- 


Psistant general sales manager of 
Airtemp, was announced last week 


by H. A. Malcom, general sales 
manager. 

His original assignment with Air- 
temp was as regional manager in 
New York. 


Walker, Detroit Designer, 


Opens Branch in London 


George W. Walker, Detroit in- 
dustrial designer, last week an- 
nounced opening of branch offices 
in London where 
he conferred with 
manufacturers on 
plans to adapt 
American design 
to mass produc- 
tion by British 
industry. Walker 
reported an im- 
mense potential 
market for com- 
pact, efficient 
heaters to warm 


consumer goods. 
While Walker has not revealed 
what British accounts he is han- 


lines, adapted to 
production macht using diilable 
labor. is s 


Berry Named President 


By Electric Truck Assn. 


Election of new officers by the 
Electric Industrial Truck Assn. was 
announced last week. Gordon J. 
Berry, Co. Clavetentl of 2 Bprescas 
Products Co., 
president; F. 5 gnewen 
urer, Lewis-Shepa 
ton, vice- een 
* - *~ 


Ohio Rubber Names Safford 


Executive Vice-President 


Brig. Gen. Hermon F. Safford, 
wartime rubber director of the U.S. 
Ordnance department and recipient 
of the Distin- 
guished Service 
Medal and the 
Legion of Merit, 
has been elected 
executive vice- 
president of the 
Ohio Rubber Co., 
Willoughby, O., 
and Long Beach, 
Calif., according 
to Franklin G. 
Smith, president 
of the concern. 

Gen. Safford 
was cited for outstanding service 
to the war effort. His citation calls 
attention to his “technical skill and 
outstanding ability” as works man- 
ager of the Watervliet arsenal, 
where production and development 
of cannon of all calibers was under 
his direction. 

” 





Gen. Safford 


Dixon, Laffer Promoted 
By Cleveland Graphite 


Promotions of two executives by 
Cleveland Graphite Bronze Co. were 








continued success of The Journal’s Garden Magazine. 


Tue Jounnaz’s Garden Magazine has.continued to grow! 
The climate makes year round gardening poses, the 
Portland Area ... and through its garden magazine ‘ 
Journal tells folks what to do and how and when to do it. 

This section is another honie-grown Journal feature that 
has taken firm root in the community. Like so many other’ 
Journal features, departments and services, it is successful 
because the people who work on The Journal make it so. 
It is the people who staff The Journal who have made it 
Portland’s favorite newspaper with the largest circulation 
in its history, both daily and Sunday! 


Represented by REYNOLDS-FITZGERALD, Inc., New York, Philadelphia, Chicago, Detroit, San Fribkiscs, Los Angeles, Seattle 






announced last week by James L. 

Myers, executive vice-president. 
John W. Dixon, controller, be- 

comes treasurer and controller, in 

charge of the finance division. Wil- 

liam G. Laffer advances from plan- 

ning manager to works manager. 

* *« + 


Latimer Heads Magnolia 

J. L. Latimer, Dallas, was elected 
to succeed D. A. Little as president 
of Magnolia Petroleum Co. Latimer 


PORTLAND, OREGON of M P 
also president of th lia 
Afternoon and Sunday ce naa the, Magnotia 
° the company 30 years. 
* * * 


Member Metropolitan and 
. diene Boehm Made Director 
; Edward Boehm, vice - president 
and treasurer of Gar Wood Indus- 
- “ tries, Inc., has been elected a di- 
rector. He is also a director of 
General Instrument Corp. 


field and counsels troubled gardeners by phone. 


SS JOURNAL 
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He built 
our cities 


Mh, 


aoe 


his Colossus, the American farmer, has made possible 
the building of our towering cities. 


If that sounds far-fetched, remember that when America 
was young, 9 out of 10 of our citizens were required on 
farms to raise the necessary foods and fibers. But our 
farmers have become so efficient that agriculture today 
needs only a fifth of our workers. The others have been 
able to build our towns and cities and devote their labors 
to making America a land of luxury . . . a land of arts, 
sciences, education, building, industry. . . . 
9s 


For 114 years Country Gentleman has carried the news 
of and to,farmers . .. the news that has made them the 
most competent and most prosperous in the world. 


Through thosé years, moreover, Country Gentleman has 
always put the farmer’s interest above all others, not only 
in its editorial and advertising policies but in many ser- 





ee 


vices apart from the publishing of a magazine. The result 
is that C. G. has won a unique affection with America’s 
farm families ... giving added weight and prestige to every 


article, story, feature—and advertisement—it carries. 


Facts of Special Interest to the Automotive Industry: 


‘Farmers are desperate to drive home some new trucks and 
cars—maybe a billion dollars worth!”—Clinton Anderson. 


The rural market accounts for 40% of all private cars and 
trucks in the U. S. 


Automotive dealers, by almost 3 to 1, vote Country Gentleman 
the most effective magazine in selling their rural customers. 


Farmers’ incomes have doubled in the last five years! 


For the last ten years automotive manufacturers have invested 
more advertising dollars per issue in Country Gentleman than 
in any other magazine but the “Post.” 





ie OUNTRY ( ENTLEMAN National Spokesman for Agriculture 


A CURTIS PUBLICATION 














garage in the front part of the 
house. 


Showmanship 


Industrial Enterprises, Inc., Los 
Angeles, has gotten up a folder on 
its handling of automobile exploita- | selected as advertising’s “man of 
tion, super spectacles, industrial ex-|the year.” A veteran of more than 
hibits, trade expositions, etc. The|40 years in advertising, most of 


laboratories devoted to assisting 
tire dealers to merchandise their 
products by modern methods. 


—Auto Advertising 


N.Y. Market Facts 
.. « Homes and Cars 


By Bob Finlay 





Names 


James W. Young, chairman of 
Advertising Council, Inc., has been 







organization serves client and|them with J. Walter Thompson, 
agency alike. Young is the author of “Diary of 
Contrary to popular belief, New , neighborhoods where families live an Adman” and “A Technique for 
York city’s population has increas-|in better homes and have above- s Producing Ideas.” 
xd 231,914 families since 1940, ac-| average incomes. The C and D | Display Star 


E. A. Schirmer, Detroit manager 
of the Crowell-Collier Publishing 
Co., has been appointed campaign 
chairman of the Detroit Red Cross 
fund drive. 

The Adcraft Club committee, with 
H. T. Ewald as chairman, will 
again be in charge of all advertis- 


Selection of Vernon H. Jones, 
manager of the. dealer store plan- 
department of 


districts make up the lower-half 
market. : 
The Times 1945 census shows that 
the upper-half market gained 13.1 
percent in families in the five-year 
period since the latest government 
census, while the lower-half mar- 
ket increased only 9.4 percent. 


zording to a 1945 census completed 
after months of research and field 
work by the N. Y. Times. 

The Times has compiled its in- 
formation in a book, “Blueprint 
for Sales,” which is now ready for 
distribution. 


ning and display 
Goodyear Tire & 
Rubber Co. as 
“display man of 
the year” is pub- 






—From Look Magazine 

“Good Lord, Tilney! You gave 
them our reconversion plans for 
World War I!” 






In 1940, the family population 
was 2,054,914 and now it is 2,227,- 
828, a 11.3 percent increase, the 
Times reports. The gain, says the 
Times, is the continuation of a long 
term growth which stretches back 
for decades. 

The city has been divided into 
116 geographic districts ranked A, 
B, C, and D and classified accord- 
ing to the quality of the market 





lished in January 
issue of Display 
World magazine. 

In selecting 
Jones as the out- 
standing mer- 
chandising dis- 
play man of the 
year for 1945, the 
magazine pays 
tribute to Good- 





essential part of the American 
home. 


In a similar competition spon- 
sored by the Chicago Tribune 20 
years ago, every one of the 20 
winning designs suggested a gar- 
age somewhere on the building site, 
but only three included plans for 
a@ garage as an integral part of 
the basic home design. 


Part of Home 


The importance of the automo- 
bile as a dominant factor in the 
American way of life will be graph- 
ically illustrated in February and 
March when the 24 winning de- 
signs in the Chicago Tribune’s $24,- 
000 Chicagoland Prize Homes com- 
petition are published in that news- 








Vv. H. Jones 





ing and publicity promotion. 


In a move to continue the expan- 
sion of its staff of artists to accom- 
modate Detroit’s planned record- 
smashing output of advertising, 
Harold DePuy and Sydney Stine 
have joined New Center Studios, 
according to Roy Washburn, sales 
director. DePuy has been active in 
Detroit art circles for more than 





year’s contributions on behalf of 
the nation’s small business men 
through its visual merchandising 


based on median rental figures. 
The A and B districts constitute 
the upper half of the market, the 


paper’s Sunday Graphic section. 
Twenty of the 24 winning designs 
show an attached garage as an 


15 years. Stine’s art background 
stems from his layout experience 
in several Chicago art studios. De- 
Puy’s new duties, according to 
Washburn, mainly embrace back- 
ground work on automotive draw- 
ings at which he excels. Stine will 
layout new car manuals, direct mail 
pieces, and sales promotion mate- 
rial. 





In the 1946 competition, more 
than half of the 20 feature the 


Appointment of E. R. Taylor as 
Zenith Radio’s director of adver- 
tising was announced last week by 
J. J. Nance, vice-president. Before 
joining Zenith in 1943, Taylor 
served in various advertising and 
sales promotion capacities with 
several of General Motors’ auto- 
mobile divisions, last being asso- 
ciated with Pontiac. 


David O’Connor, formerly of Chi- 
cago where he was active in public 
relations work for the last 10 years, 
has joined the Detroit office of the 
Fred Eldean Organization. 


Myron M. Hughel, formerly with 
the bureau of national affairs divi- 
sion of United States News Pub- 
lishing Co., and Hugh Boyles, have 
joined the advertising sales staff 
of the company’s new magazine, 
World Report. 


John W. Darr, president of the 
Institute of Public Relations, New 
York, announced last week that 
Edwin B. Dooley has joined that 
organization in an executive capac- 
ity. Dooley was formerly director 
of public and stockholder relations 
of the General Foods Corp. 


Appointment of Gail G. Phillips, 
wartime Navy flier and former 
newspaper and advertising man, as 
promotion manager in the public 
relations staff of Pennsylvania- 
Central Airlines was announced 
last week by Ray Bell, director of 
advertising and public relations. 
Phillips will handle national pro- 
motions and advertising tieups 
from the airline’s general offices in 
Washington, D. C. 


Maj. Richard C. Elpers, recently 
discharged from the Army and for- 
merly with the Columbia Broad- 
casting System in Chicago, is now 
affiliated with the CBS Network 
Sales office in Detroit, covering the 
Michigan and Ohio area. 


Gunk Chicago Factory 


Is Opened by Curran 

CHICAGO.—Gunk Chicago is the 
name of a new chemical plant, 
licensed by Curran Corp., chemical 
engineers, Malden, Mass., to process 
and sell its patented self-emulsify- 
ing solvents which are used by 
aircraft and automotive repair de- 
pots for degreasing and decarboniz- 
ing. 

The new plant, according to A. 
F. Curran, director of research and 
invention, comprises two brick and 
concrete buildings. Manager of the 
Chicago plant is Charles J. Demp- 
sey; chief engineer, John Stanley: 
sales manager, Donald Dempsey. 





SUPERCARGO 
LL 


TRAILERS 


WW.” you like to be a distributor for American 
Bantam heavy-duty SUPERCARGO TRAILERS? Some 
well located trade areas are still open. Substantial firms 


with previous trailer or automotive experience, corpor- 





ations or individuals seeking investments in this profitable 


field are invited to write us at once. 





AMERICAN BANTAM CAR COMPANY + BUTLER, PENNA. 


@ 

Edward Donovan, former mem- | isa 
ber of the Frigidaire advertising | ont 
department, Dayton, has joined the opy 
copy staff of Ross Roy, Inc. Pre- | ong 
viously, he was with Cappel Mac- dé 
Donald & Co., Dayton, for seven. Ads 
years. Tow 
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“the market cece we soos « 


America, the great Chicago market offers you in one 
compact, easily accessible area, more business than 
13 states combined. No matter whether your produc- 
tion is large or small, here is enough business to absorb 
all or the major part of your output. 

Nh ; 


THE MODIWIM scr scr: sow in 
$4,496,734,000 market with a single advertising 
medium—the Chicago Tribune—that is a powerhouse 
among dealers and consumers. One out of every three 
families in 756 cities and towns of 1,000 or more 
population in this area reads the Tribune on week 
days. On Sundays, it is almost every other family. 


.\ 


the ( e m a nd Fortified by diversified 


income and billions in savings, the Chicago market 
shows a huge pent-up demand for autos, refrigera- 
tors, washing machines and “big unit” products gen- 
erally. Long famous for its tremendous volume pur- 


Only the Tribune gives you a choice of monoroto, chases, this market has repeatedly broken sales 
coloroto, comicolor, newsprint color, or black records. 

and white printing—at milline rates which are 

among the lowest in the country. Now is the 

time to get going. For marketing facts and 

merchandising ideas, call a Tribune representative. 


VOUT PLODUCE ser can cer sores 


fast here. Dealers and consumers are within easy 
reach of factory and salesmen. Here you can get 
quick sales and get set for continued dealer and 
consumer preference after the first easy selling con- 
ditions pass and the competition starts to get tovah 
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Dealer Doings 


Overseas Order Garners 
Merrell’s First Ford 


spring, Joseph Bennett announced 


last week, 
* 


Maj. Thomas R. Patterson, who | $30,000 toutes Planned 


placed his order while in Italy, re- 
sawed the first postwar car to be 
delivered in Douglas county, Wis., 
a 1946 Ford. The car was delivered 
by Reed Merrell, Inc., 1202 Ogden 
Ave., Superior, Wis. 

Patterson’s letter placing the or- 
der was dated Aug. 1, 1945. 


Hunter Purchases Site 


For Dealership in Ga. 

Russell Hunter, Ford dealer at 
Quitman, Ga., has bought a busi- 
ness lot on ‘Washington St. and 
will ‘construct a building for his 
dealership. 


Arben of Poughkeepsie 
To Expand in Spring 


Arben Sales & Service, Inc. 
(Chrysler), Poughkeepsie, N. Y., is 
planning an expansion program 
that will double its space. 
Construction will begin in the 


By Sayres of Seattle 

Approximately $30,000 will be 
spent by American Automobile Co. 
(Chrysler), Seattle, for .improve- 
ments on its building, Tenth and 
rome. Aves. 

S. Sayres said last week that 
ir main building at Broadway 
and E. Madison Aves. will be re- 
decorated. 


Hunts Form Partnership 
For Packard in Buffalo 


Two brothers, both veterans of 
World War II, have formed a part- 
nership for a Packard dealership 
under the name of Hunt Motor 
Sales, 2550 Delaware Ave., Buffalo. 
They are Lt. H. Reed Hunt and 
Lt. Richard P. Hunt. 

The firm is housed in the build- 
ing formerly occupied by J. C. 
Crosby Co., Inc. New equipment 
will be installed for the sales and 


ANOTHER BUILDING PROGRA 
“Postwar ae ae bg ge 
Co. this modern 
erected at Eighth ose Cheapside streets. 


in downtown Cincinnati. 





wal ane ae after designs in Studebaker’s 
wi hain Sales 


ive the And rvice 


Se 
The new building is being 


service of cars and the structure Sixteenth avenues by Apr. 1. 


also will be altered and modernized. 
* > ” 


Propst & Doellefeld 
Appointed by Nash 

The recently organized partner- 
ship of Propst & Doellefeld, Port- 
land, Ore., has been appointed Nash 
dealer. The dealership is tempo- 
rarily located at 1535 NE. Sandy 


Blvd. It expects to occupy a new 
$50,000 building at Burnside and 





E. C. Propst has been in the auto 
business over 30 years with 25 years 
in Portland. Henry A. Doellefeld 
for 10 years served as Pacific Coast 
representative .for various eastern 


manufacturers. 
aod * * 


Knox (Ind.), Dealers Divide 
Car and Tractor Fields 


To afford better service to both 
groups of customers, Van Dusen 





LET’S DISCUSS DETROIT 


America casts a collective eye on the source whence all 
automotive blessings flow, looks to it for all the news and 


information about things to enrich living . . 


. particularly 


what's new about new cars. Right now, this minute. 
And while Mr, and Mrs. America look to Detroit for the 


consistently second among Chicago's five papers in Local 
Display, Department Stores, Amusements, Financial, and 


Classified . . 


. a talked-about newspaper that is ¢rusted by 


readers who believe in its editorial and advertising content. 
Recent readership studies* prove that most advertising 





latest lowdown, Detroit demands a delivered audience of 
attentive people . . . of people who read thoroughly, think 
things through, then act if the message and the merchandise 
rate the kind of audience automotive advertisers need to 
contact, talk to—and sell! 

Detroit knows, too, that preparation for competitive 
selling includes getting into all of America’s big markets 
—first and fast . . . chat big-market newspapers provide the 
coverage and reader-interest needed to revive and regenerate 
distribution. 

Like The Sun in Chicago . . . an advertisingly-potent 
newspaper accepted by local advertisers as the Number 
Two Medium in America’s tremendous Second Market— 


classifications in The Sun earn a higher average. rating 
than the medians shown in the Summary of the first 72 
Continuing Studies of Newspaper Reading. 

So it stands to reason that if automotive advertisers need 
to meet competition with an interested audience willing and 
able to give thoughtful and attentive reception to what they 
have to say—their business needs The Chicago Sun . . . 
because it consistently performs the basic job of getting 
attention, getting action, getting results from people as 
responsive as they are responsible. 





*By Publication Research Service, conductors of the Continuing Study of Newspaper Reading 
for the Advertising Research Foundation. 


400 West Madison Street, p Sener 6, itincis. A AS CHICAGO SUN 250 Park Avenue, New York 17, N. Y. 


National Representatives: THE BRANHAM COMPANY 
CHICAGO: alr Aah Midas tuctind-« * NEW YORK: 230-Park Avenue + Atlanta « Charlotte + Dallas « Kansas City « Los Angeles « Memphis » St. Louis + San Francisco 


& Anderson will sell and service 
Ford farm tractors and implements 
and Wentz Motor Sales will sell 
and Service Fords, Mercury, Lin- 
coln cars and Ford trucks. 

* 


Dealers Report 
7,000 Orders 
In Louisville 


LOUISVILLE. — About 7,000 





Z, orders for cars have been placed 


with dealers here, a survey reveal- 
ed last week. Since some of these 
prospective buyers may have 
placed orders with several dealers 
the figures probably contain some 
duplication. 

There are said to be many who 
plan to buy new cars but have not 
ordered because they expect that 
it will take from four to six months 
or longer to secure a car. 
of-the order placers are former 
members of the armed services 
who sold their cars when they left 
civilian life and are anxious to 
buy new car replacements. 

Dealers are anxious to serve the 
war vets where they can. Then 
there are dealers, especially those 
who handle the higher priced cars, 
who feel that regular customers, 
who have been giving the dealer 
their service and repair work, 
should be given first opportunity 
when new cars arrive. 

For instance, an owner in a $1,500 
class who has owned three cars of 
the same make in a row, and who 
is an established owner of that 
make of car, should be given more 
consideration than just someone 
who wants a new car and has the 
money, it is said. 

7 * 


Dent, Berry Form Firm 

Clyde W. Dent and S. C. Berry 
have formed a partnership to op- 
erate a new and used car and truck 
sales company at 1309 Hampton St., 
Columbia, 8. S. 


* 


Buckley Reniiaiebaben 
Buckley Motors has been incor- 
porated at Buckley, Wash., by Ad- 


in automobiles and various farm 
equipment. 

* os * 

New Sales Manager 
Paul Moore, formerly with Su- 

perior Motor Co., Charlotte, N. C., 
has been named sales manager of 
Charlotte Willys Co., 411 N. Tryon 
St., according to L. L. Leach, gen- 
eral manager. 

* ” 


Huneycutt Chartered 
Huneycutt Motors, Albermarle, 
N. C., has been incorporated to 
engage in a general automobile and 


and Vance E. Huneycutt, all of Al- 
bemarle. 2 ‘ 
a 


William C. Jackson has joined 
the sales organization of the Wash- 
ington Chevrolet Co., 345 N. Capi- 
tol Ave., Indianapolis. 

* = 


C. A. Flynn has been appointed 
assistant sales manager of War- 
ren-Cadillac, Inc., Minneapolis, H. 
E. Warren, president and general 
manager, announced last week. 

* * ¥ 


Construction of a new building 
to house the Chrysler - Plymouth 
sales and service operated by Tom 
Gatling and Dale Hickerson has 
begun. The dealership firm will oc- 
cupy the building in January. 

x * * 


Harold H. Hart, head of the 
Hart Motor Co., Wolfeboro, N.H., 











BIG BUYING POWER 
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te TAX! WEEKLY 


(810 Greadway, MH. Y. 23, &. Y. 


—myeeere ween it 


modd RO 


SS 


Om oO Sle ST 


sO 


wo Se eK OAs eis Co OO tee 





+ ©, 


on2uao ® 


Pe. "eS Ue eS oe voren SS See 


eee NT OSS Oe 





Dealer 


Green Starts Firm 


At Pensacola, Fla. 


Guy Green, formerly manager of 
Muldon Motor Co., Pensacola, Fla., 
has started work on a showroom 
and garage at Gregory and Baylen 
streets., Pensacola. Green Motor Co. 
will be a dealer for Kaiser and 
Frazer cars and rototillers. 

The new building will have a 
front of 80 feet on Baylen street 
and run 192 feet deep. It is expected 
to open by Mar. 1. 

* 


* * 


Foster-Burns Dealership 


Opens in Spartanburg 

Foster-Burns Motor Co. (Nash), 
has opened at 138 S. Church S&t., 
Spartanburg, S. C. 

Partners are Walter J. Foster, 
recently discharged from military 
service, who will be general man- 
ager, and Arthur Burns, local busi- 
ness man, who will be sales man- 
ager. 





* * * 


Schell, Williams Start 


Fort Wayne Dealership 


Pfeiffer Motor Co. (Studebaker), 
435 W. Main St., Fort Wayne, Ind., 
has been sold to Wilbur Schell and 
Bruce K. Williams. The former 
owners, Paul and Ray Pfeiffer, 
have been in the automobile busi- 
ness there for 30 years. The build- 
ing will be enlarged to 100 by 150 
feet. 

The new firm has been incorpo- 
rated as Schell, Williams, Inc., to 
sell new and used cars. 

* * + 


Fritchie Opens Dealership 
For Nash in Kokomo, Ind. 


Dwight Fritchey, for 18 years a 
partner in the Fritchey & Ander- 
son food market, last week was 
appointed Nash dealer in Kokomo, 
Ind. and for Howard county. 

Fritchey Motor Sales, 116 N. 
Union St., is remodeling and re- 


decorating the building. The repair: 


shop, designed to handle repair 
work for all makes has all new 
equipment. 

* ok * 


Grove City (Pa.) Dealer 
To Occupy New Building 


Motor Headquarters (Chrysler), 
Grove City, Pa., is completing a 
$70,000 building and remodeling 
program. The showroom, parts de- 
partment and offices will be air- 
conditioned. A modernistic glass 
front is being installed. 

* > * 


Dealership Chartered 
At Youngstown, O. 


Youngstown Motors, Inc., Youngs- 
town, O., has been incorporated 
under the names of Norman Emery, 
T. Lamar Jackson and Robert D. 
Huxley, attorneys. 

ca 


* * 


Kellet Dealership Named 


For Lincoln-Mercury 
Harry D. Kellett, Inc., 531 S. 
Elm St., Greensboro, N. C., has 
been named dealer for Lincoln- 
Mercury in that city. 
- * + 


Hayes Officially Mayor 
Of Newberry, S. C. 

Dave L. Hayes, automobile dealer 
of Newberry, S. C., recently elected 


mayor, has been inaugurated. 
* * a 


Marching Home 
Cleveland Vets Return 
To Former Jobs 


War veterans are beginning to 
appear in Cleveland dealerships in 
increasing numbers. Alvin Podwoj- 
ski has become a salesman for 
Walter Grabski Co. (Dodge-Plym- 
outh) and Hugh F. Charlesworth 
was named Lincoln-Mercury sales 
manager for the Ford branch. Col. 
Podwojski was an Eighth Air Force 
pilot credited with 45 missions. Col. 
Charlesworth commanded ordnance 
depots at Oran, Algeria, and other 
locations in North Africa. Later he 
was sent to Naples to set up ord- 
nance and base supplies for the 
Fifth Army. 

Jack Whelan, who soon will open 
Jack Whelan Motors Inc., De Soto- 
Plymouth dealership, Cleveland 
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Doings 


Heights, has been in the auto busi- 
ness here for 30 years. 

Associated with him in the busi- 
ness are A. E. Taddeo and A. C, 
Brooks. 


Al Laman Motors (Chrysler- 
Plymouth), 4255 Pearl Road, an- 
nounces the appointment of Nick 
Mackassy as used car manager and 
buyer. Mackassy has spent 17 years 


in the business. 
* * * 


Sadler Aids Drive 


William Harold Sadler, president 
and general manager of Sadler- 
Ross Motor Co., Little Rock, Ark., 


PLEXIGLAS Dream Suite is a modern 
three-room apartment created by Rohm 
' & Haas designers to show the many 
decorative and functional possibilities 
of PLEXIGLAS, the transparent plas- 
tic, in tomorrow's homes. 
Incorporating such. innovations as 
“radiant walls’’ and three-dimensional, 
edge-lighted murals, the Dream Suite 
has been featured in Life, House & 


KOs enAy 





ABOVE IS THE smooth-operatin 
a new Chrysler dealershi 
been engaged in the sa 


pena 


establishment of Rathbun Implement Co., 
in Ellensburg, Wash. M. A. Rathbun, a varteee, has 
and servicing of farm machinery, automobiles and 


trucks for many years. 





and chairman of Arkansas High-;of Dimes. Sadler was president of 
way commission, has been named|the Arkansas Automobile Dealers 
state chairman of the 1946 March| Assn. for four years and is a past 


Yo 
U are Cordially invited 


fo see the 


PL 
EXIG LAS Dream Suite 


On the tenth floor of the 


fs Hudson Company 


DETROIT 


| 3 
Gnvary 2] through February 2 


NN 


ROHM @ 
W. E. Bigger ASECOMPaNy 


troit Representa, tive 


23 


resident of the Greater Little 

k Automobile Dealers Assn. 

Rutherford J. Ross of Fort Smith, 

partner of Sadler and manager of 

the firm’s Fort Smith branch, is 

Sebastian county chairman for the 
campaign. 

+ 


+ * 
Eggleston to Buffalo 

Norman R. Eggleston has been 
appointed sales manager of North 
Delaware Sales, Inc., 2677 Delaware 
Ave., Buffalo. He recently was a 
member of the industrial relations 
staff of the National Assn. of Man- 
ufacturers. 


New Dealer Builds 


Robert O. Mace, newly appointed 
Chrysler dealer, Lewiston, he. 
erecting a building 80 by 100 feet. 


Garden and Newsweck, in leading plas- 
tics, architectural and design journals, 
in Pathe—RKO newsreels. 

We feel sure that .you who are con- 
cerned with the design, production and 


sale of tomorrow’s motor cars will find 


the Dream Suite full of stimulating 
ideas. They are sure to suggest a host of 
automotive applications combining the 
beauty and utility of PLEXIGLAS. 


Only ROHM & HAAS Makes Plexiglas 
PLEXIGLAS is a trade-mark, Reg. U.S. Pat. Off. 


HAAS 


COMPANY 
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Complete copies of the patents | adapted to open it and bieed air into 
mentioned below may btained Pe es hen the engine is 
for 10 cents each eee the Com- pecetes above a predetermined speed. 

o o 
| missioner of Patents, Washing- ve in 
_ ton 25, D. C. roe Mtitord H. MeCurdy 


2 7 — Wai 

i nile actor J. fe, vetroit. 
Covers ‘breather means” for a sub- 
| mergable combat vehicle. 


$ h — E 
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i Eee, eetieg  machenion of the | struction — William Elmer Brill, Cleve- 


il member is 
> end and 
other end 


2,390,586 — Piston and Ring Con- | trance 
| struction — Charles 
», ida. 2,390,645 
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toraal-Combastion Engines 
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These patents cover an engine con- 















Automotive Patents 


gine side of the throttle valve. A sec- 


By Vern 1, Oldham ond valve controls the and is 


6 » 

Vertical partitions disclosed are 
transversely positioned and have pivot- 
ally mounted flaps at their upper ends, 
which flaps may be swung to, and re- 
tained in, upwardly inclined positions. 


Crankshaft to Pis- ge ere 
echanism — Edward) , .95 637 — Engine Cylinder. Con- 


fe*# Combat Ve- 
































































General Motors Corp., 
includes a lever journalied on | land, assignor to 
throw otal n- | Detroit. 
to the ee aon j ‘ink The cylinder of this tent has a 
ivotally mounted at one —— of circumferentially same, 
votally connected at its | frusto-shaped, fluid enterance . 

the lever. adapted to cause rotary motion of the 
ees fluid within the cylinder after en- 
through the ports. 

* * 


Emerson Hastings 

¥ — Overdrive Gearing — 

expansible means, | Mark H. Frank, Birmingham, Mich., 

means, and a piston ring arelassignor to General ‘otors Corp., 
Det 


in that order on a piston, & 
patent. This patent discloses planet geari 
. 7 connected to a power source, a shaft 
604 — Degasser for In-| nd means whereby the planet gearing 
— Marion|nmay drive the shaft at double the 
planet gearing’s speed of rotation. 
* *. s 


» Detroi 


trol wherein the eg of 
th: e ve in it 2,390,690 — Automobile Door Window 
4 ~ bet yf a 4 on the en- ‘echanism—Daniel L. Chandler, Salem, 
















City, 
The feature covered in 


ing member mounted in 


into the cylinder. 
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2,390,820 — S 
— Thomas N. 
and Huabert H. Race, 
assignors to 


the boot and 


Pion Gait Bushings — 


General Electric . 
This 





—Acme Photo 
MAURI ROSE (left), of Indianapolis, 
oa of the i _ — 
ma ae x to team othe cl 
ve D 

up in this year’s Day _rece. | tributor 
They iting. in Blue Crown Spark 


having oriented 


Coteage. the distributor contacts. 
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Mass., assignor to Aresee Co., Inc., 2.390 — Oscillating Joint 
man t. Wen hex E 


8 Mass. 
‘In this window mechanism; a sliding ing and 


i 
sash and a swinging ventilator are | Dayton, ass 
controlled by an electrically operated |Corp., Detroit. 
driving unit mounted in the vehicle 


door. tubular metal member 


° ® ° metal member 


2,390,723 — Internal Combustion En- 








Talk engines and she wants style. Talk engineer- 
ing and she wants pink convertibles. Talk per- 
formance and she yawns out loud. 

She wants color-talk, style-talk, doo-dad talk— 
woman-talk ...she wants her ads made for her, 
woman in a woman’s magazine... and 
someday an automobile maker will reap extra mil- 
lions because of it. 


Now, hefore you okay another automobile 
advertisement, see the Companion’s new, chal- 
lenging study of this very subject—made among 
your own dealers. It-settles-once and forall 
many questions of strategy in sales and adver- 


tising to women. It proves the extra profits to 
be had with special copy to women in 1946. It 
indicates what to say in women’s ads — and why. 


Arrange today for an appointment to see this 
challenging, profitable study, without obligation. 
Just phone the Companion’s representative, Roy 
Husbands, MAdison 5613. And do it 
NOW —while you think of it! 







GENERAL MOTORS BUILDING, DETROIT 2, MICHIGAN 
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1 — Method of Making Spark 
. te Thomas’ N. 
Ww x, Pittsfield, Mass., assigner to 


patent covers a method of mak- 
ing the plug of patent 2,390,820 
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,390,842 — ition System — George 
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ignition circuit includes a dis- 
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containing 38 percent or more of 
pm Finan a carbonblack.. 


a 5 Tandem Axle ease — 
ers, Oakland, Calif. 

: This vehicle A bons _ es <p 
atera space e units, 

which hes a foreward and a trailing 
axle ae pairs of wheels thereon. 
A longitudinally extending beam is po- 
sitioned on each bogie unit between 
the wheels. ‘ J 


2,390,913 — Inlet and Exhaust Con- 
nections fer Internal-Combustien En- 
ines — Charles G. Barrett, Alexandria, 

a., assignor to himself and Edward C. 
Magdebarger, as trustees. 

A manifold shell structure is covered 
in this patent and it includes branches 
for connecting to cylinder ports and 
helicoidal vanes subdividing the shell 
interior into passageways each of 
which connects to two branches. 


2,390,915 — Piston—Allison L. Bayles, 
Larchmont, N. Y., assigner te Rogers 
Diesel and Aircraft Corp., New York. 

The patented piston includes a cross- 
head connected to the piston by a 
tubular column through radial webs 
on the piston head, which webs have 
spaces there between for oil flow. 

* t s 

2,390,933 — Crankshaft Support and 
Grinder — Elmer A. Fuglie, Winona, 
Minn., assignor to Winona Tool Mfg. 
Co. Winona, Mian. 

The patent discloses means for sup- 
porting and rotating a crankshaft and 
grinder means for operating on the 
crankshaft. . . 

+ 


2,390,956 — Antiskid Device — Roscoe 
C. MeNeer, Richmond, Va, 

McNeer discloses a circular frame 
mounted on a vehicular axle for ver- 
tical sliding movement and an annular 
block mounted on the frame for road 
engagement when the frame is moved 
downwardly. p 

* = 

2,390,960 — Internal Combustion En- 
gine — Sidney C. Raybon, Dawson, Ga. 

This patented engine has parallel 
a open at their ends, crank- 

afts mounted at the respective ends 
of the cylinders and rotatable about 
parallel axes, opposed pistons in each 
of the cylinders, and special lubri- 
cating means for the pistons and 
crankshafts. 


nt 
ribut- 


= cs + 
2,390,979 — Auxiliary Fuel Supply 
for Internal - Combustion Engines — 


Clint Young, East St. Louis, Til. 
This auxiliary fuel supply has a 
gas tank, heating coil in the tank, a 
suction pipe connected between the top 
of the tank and the intake manifold 
and means for supplying compressed 
air to the gas tan . 
oe 


2,391,200—Wheel—C. W. Sinclair, as- 
signor to Kelsey-Hayes Wheel Co. 
his wheel is made from three sheet 
metal members constructed for posi- 
tioning on a hub member and then 
being adapted to mount a tire on the 
wheel so ormed. 
& & 
2,391,220—Injection Valve Spark Plug 
—Louis Beeh, Long Meadow, Mass. 

The patented structure has a conduc- 
tive outer shell, and a conductive, cen- 
ter electrode, inner tubing one end of 
which is shaped as a rs gd nozzle. The 
tubing is insulated both from the outer 
shell and from its connection to a fuel 
supply source. | 

a & 

2,391,268—Synchronizing Cluteh—Carl 

D. Peterson and Robert R. Burkhalter, 
Toledo. 

In this synchronizing clutch, a cylin- 
drical band, having prongs formed 
thereon, is associated with one of the 
clutch members. to prevent shifting 
until substantial synchronization is 
effected and the prongs can engage 
yg formed in the other clutch mem- 

sis * . , 

2,391,291—Fuel Control System for In- 
ternal Combustion Engines—F. G. Bolle 
and J. BR. Tomlinson, assignors to Shell 
Development Co. 

In this patent, thermocouple means 
are provided in the exhaust pipe and 
they connect to means for controlling 
the fuel-air mixture of the engine so 
as to effect the desired operation there- 
of, as indicated by the temperature of 
the exhaust gases. 

* 


* 

2,391,363 — Transport Vehicle — C. C. 
Stewart, assignor te Mechanical Han- 
dling Systems, Inc. 

Dunnage means for supporting a load 
for transportation on a vehicle are dis- 
closed herein and they include means 
for mounting one end of the load pivot- 
ally on the vehicle, 

* 
2,391,002—Frame and Drawbar Struc- 
ture for Crawler Tractors—D. B. Baker 
and W. D. Beckman, assignors to In- 
ternational Harvester Co. 

This patent covers a s ial drawbar 
associated with coaxi pivot tubes 
used in driving endless treads on oppo- 
site side of a vehicle. 

. > 


2,391,119—Ignition Lock and Switch— 
ufus J. Beagles, Ft. Pierce, > 
Automatic means for opening the 

switch, utilizing a contact carried by 


the barrel of the lock, when the key 
for the lock is removed, | is shown. 


2,391,124—Clutch—R. A. Carlson, as- 
signer to Borg-Warner Corp. 
rison discloses a special operating 
member and connecting means used to 
connect an axially movable clutch mem- 
ber to an axially fixed clutch member. 
* ~ * 
2,391,129 — Brake Mechanism — A. C. 
Chambers, assignor to Bendix Aviation 


Corp. 

The tent protects a “brake system 
adapted to maintain brakes applied, 
after same are applied, when the ve- 
hicle is decelerating at or below a pre- 
determined rate, at rest on level 
ground, or on an incline. 

& * s 

2,391,134 — Piston Ring — Eugene J. 
Conrad, Columbus, 0. 

The patented ring includes a trans- 
versely split pressure ring, a split 
ribbon ring of metal on the exterior 
of the base ring, and means for hold- 
ing the rings in association with the 
gap in each ring closed by the other 
ring. 
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WASHINGTON. — Extension of 
price control to June 30, 1947, will 
be asked by President Truman, 
according to a senator who re- 
quested that his name be withheld. 
The recommendation may possibly 
be included in the President’s ad- 
dress on the State of the Union 
today (Jan. 21), it is said. 

Senators immediately available 
for comment were favorable to 
the President’s plan provided 
some phases ae OPA opesatiitets 
are tempered to satisfy current 
criticism of some of its policies. 
Initial reaction is that after some 
amending has been ——— ae 
the as request will 


Senator Hickenlooper, Rhode 
Island Republican, said: 


OPA Extension Favored 


Possible Request by Truman Finds Favor 
If Changes Are Made, Senators Claim 


that the price control law should be 
continued with an amendment to 
the effect that OPA cannot fix a 
price below the cost of production, 
plus an average, normal peacetime 
margin.” 

Such an amendment was offered 
last spring but was defeated. He de- 
clared that had it been adopted, “it 
would have permitted full produc- 
tion by factories and would have 
resulted in full employment.” 

Senator Overton, Louisiana Dem- 
ocrat, promised his support for a 
full-year’s extension and added that 
control might have to be continued 
for as long as three years, or until 
supply catches up with demand. 





T NEW MERCURY sold in Bi 
who was former], 


over-all powers in the act, either 
making categorical exceptions 


Senator McClellan, Arkansas | to prevent the imposition of con- 


Democrat, said he thinks Con- 


trols where continued ceiling 


om See. aa Pair Army. 


by 8 


“I think gress “has got to modify the | price would stifle production, or | preferable. 


the items on which 
ceilings might be 

Of the two suggested ‘selina 
tions, he said he thought the latter 


Report icate 
Ready to Build 
Tucker Torpedo 


CHICAGO.—Preston Tucker, de- 
signer of a rear-engined car called 
the Torpedo, has obtained the back- 
ing of a $40,000,000 syndicate to 
build the model at the Dodge- 
Chicago plant, it was reported 
without confirmation Friday. 

Undisclosed airplane manufactur- 
ers from the W Coast were re- 
portedly the nucléus of the new 
auto company. Negotiations are 
underway in Washington to take 
over the big plant here from the 
RFC, it was said. 

Rumors of a Chicago auto bid 
have been prevalent for some time. 
One report said that the new car 
would be known as the “Chicago.” 

Tucker’s Torpedo was announced 
e the Dec. 10 issue of AuTomortivs 

ews. 








Total Sunday Circulation. . .235,332 
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NEW ORLEANS... 


IS A GOOD CAR 
AND MAJOR MARKET 
NEWSPAPER ADVERTISING 
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Somebody is going to Sell a “helluva” 
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Chief Engineer 


DETROIT.—Alan G. Loufbourrow 
has been appointed chief engineer 
of the Chrysler division of Chrysler 
Corp., it was an- 
nounced last 
week. 

Before his 
transfer to the 
division, Louf- 
bourrow served 
for 10 years in 
the corporation’s 
engineering staff. 
He headed the 
Chrysler engi- 
neers assigned to 
the two - year 
atomic bomb 


~ 





Loufbourrow 


project. : 

Loufbourrow is the holder of 
three degrees in engineering, from 
Ohio State, Michigan and the 
Chrysler institute. 


©. B. Brannen has purchased 
the half-interest of his brother 
in the Brannen Motor Co., Una- 
dilla, Ga. 








H. J. WOODALL (center), president of Woodall Industries Inc., attended the 


annual reunion of 


ten-year and 20-year employes of the com 
and Monroe plants te bestow gold watches an 


y’s Detroit 


service pins. ile there, the 


employes turned the tables on Woodall and gave him a wrist watch, too, here 
G. F. Lenzi (right), president of the 10-Year Club. M. S. Randall 


presen y 
(left) was master of ceremonies. 





Car Registrations 
Surprise N. H. 


CONCORD, N. H.— (UTPS) —A 
passenger automobile registration 
of 95,113, in New Hampshire, which 


department” was reported last week 
by State Vehicle Commissioner 
Virgil D. White. This total com- 
pares with 87,851 on the same date 
in 1945. 


Commercial vehicles totaled 23,- 
483, compared with 22,944 a year 


“exceeded all expectations of the ago. 
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Let Dealers Allocate 





GI Purchase Priority 
Manufacturers 


WASHINGTON.—It would be a 
difficult matter for auto manufac- 
turers to set up a priority basis 
for the purchase of new cars by 
returning GIs, because they have 
no control over the selection of 
customers by their dealers. 


This was the consensus last week 
of car producers replying to Sen. 
Young, North Dakota Republican. 

Young had suggested that the 
motor industry earmark at least 25 
percent of the new cars and trucks 
for honorably discharged veterans 
of World War II. 

For the past several months 

throughout the nation 
have announced plans to see that 

a@ definite percentage of sales are 
made to vets. Such plans have re- 
ceived the approval and encour- 
agement of the manufacturers, 


Ford said that it had previously 
recommended to dealers allocation 


? 


Never Underestimate the Power of a Woman! 





C 
hee) 





Nor the power of the magazine 
which has the largest 
audited circulation of ANY magazine, 
given it exclusively by women 
taoweswo JOURNAL 


THE MAGAZINE WOMEN BELIEVE IN 


Impossible for Them, 
Inform Senator 


of new cars “upwards of 25 per- 
cent” to veterans. The company 
said it believed this, along with 
abolishing name substitutions on 
dealers’ lists and use of former 
OPA priority lists to determine 
borderline applications, would aid 
in stamping out what it describes 
as “gray market” in cars. 

H. C. Doss, vice-president of 
Nash, said it could not require 
dealers to make deliveries to any 
particular person, but asserted 
dealers had been urged to make 
deliveries to persons most in need— 
such as veterans, doctors, nurses 
and others engaged in service to 
the public. 

“While we are naturally not un- 
sympathetic with regard to consid- 
erate treatment of veterans,” said 
A. vanDerZee, Chrysler vice-presi- 
dent, “I question whether any at- 
tempted arrangement such as you 
suggest would be at all workable.” 

vanDerZee pointed out that “The 
dealerships which handle our prod- 
ucts are independent business con- 
cerns, as you probably know, and 
while we do counsel with them re- 
garding their customer and public 
relations, we have no control over 
the dealerships’ resale of automo- 
biles which they have purchased 
from ‘us. 

“My impression is that automo- 
bile dealers generally have been 
—_ are endeavoring to satisfy 


Charles E. Sorensen, Willys- 
Overland, said, “This company will 


be very happy to work out and pro-- 


mote some arrangements with its 

dealer organization whereby veter- 

ans of World War II will be given 

priority purchase rights to which 

they are fully entitled.” He added 

that his company does not have 
r cars in production yet. 

K. B. Elliott, vice-president of 
Studebaker, said institution of such 
a plan “would not only be difficult 
to operate but also of doubtful ad- 
visability.” 

Powel Crosley jr., president, 
Crosley Motors, said he believed 
Young’s suggestion “an excellent 
one.” He added, “We are probably 
in an excellent position to not only 
recommend this to our dealers but 
to encourage them, in every way, 
to follow out this plan because we 
are just completing our sales or- 
ganization.” 


Willys Appoints 
Derum, Pence 


Regional Chiefs 


TOLEDO. — Edward J. Derum 
and M. R. Pence have been ap- 
pointed regional managers of 
Willys-Overland Motors, Geo. Har- 
old Bell, director of sales, an- 
nounced last week. 


Derum, a former district man- 





E. J. Derum 


ager for Chrysler Corp. in the Salt 


Lake City and Detroit regions, will. 


direct sales in the Chicago area. 


Pence, who has a background of 
more than 20 years’ experience in 
truck and passenger car merchan- 
dising, will be in charge of North 
and South Carolina, Georgia and 
Florida, with headquarters in At- 
lanta. For the past three years he 
has been connected with the Army 
in an automotive advisory capacity. 


R. I. Gas Net Rises 

PROVIDENCE, R. I.—(UTPS)—Gas- 
oline taxes collected by Rhode Island 
in December increased $28,458.90 over 
receipts from the same source in De- 
cember, 1944, according to state tax 
Saeres. Net efeapiine taxes toe maoueh 
S48 in December _ 
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AIRCRAFT NEWS 


Inexpensive Radio Aids 
Set for Long Hops 


By Charles Evans 
Aviation 
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Editor 


WHEN PRIVATE PLANE owners are ready to fly across 
country, radio aids to flying both on the ground and in the 


plane will be ready for them. 


Two companies recently have announced surprisingly |’ 


small “transceivers,” combination transmitters and receiv- 
rm 


ers, at prices not too far from 
the prices autoists pay for 
their car radios. Both Halli- 
crafters, builders of good “ham” 
specially-designed transmitting and 
receiving equipment for several 
years, and Lear Radio Corp., long 
interested in equipment for the pri- 
vate flyer, now have produced at- 
tractive transceivers. 

The Hallicrafter combination 
weighs 10 pounds, and is a square 
box six inches to the side. Lear’s 
offering weighs 15 pounds and 
measures the same. Both will trans- 
mit on the frequencies most useful 
to the private flier, and receive over 
a wide band which makes all of 
the radio aids on the ground useful 
to them. 

Although prices may change, 
both companies indicate their 
transceivers will sell at around 
$100, which does not sound like 
the extra high costs usually tack- 
ed on anything designed espe- 
cially for flying, considering that 
the gadgets both send and re- 
ceive. 3 
Meanwhile, the private flier is 
destined for a break in a decision 
recently made by the Civil Aéro- 
nautics administration to equip the 
airways with Very High Frequency 
omni-directional ranges. This type 
of range will be most helpful to 
the private flier going across coun- 


try. 
* * ca 


How Gadget Keeps 


Pilot on Course 


IT IS FLOWN visually. Ap- 
proaching any range station, the 
pilot sets his compass course on a 
course selector dial. Then he flies 
so that a vertical needle on a sec- 
ond indicator instrument remains 
vertical. 

If he veers to the right or left 
of the selected course, the needle 
indicates his deviation. Thus, 
around any omni-directional range, 
the pilot has a multitude of courses 
to select. His instrument informs 
him also when he is going away 
from a range station, and his in- 
dicator gives him the same on- 
course and off-course indication. 

These VHF ranges operate only 
on a line of sight, that is, its 
transmission is effective only to 
the horizon as seen from its lo- 
cation. Thus many of these 
ranges are needed to cover the 
country properly. They are just 
as effective for the airline pilot 
flying regular routes along the 


airways. 

The private pilot, knowing the 
location of these ranges, can easily 
lay down his courses between any 
two destinations, fly by the needle, 
and simplify his whole navigation 
problem. Installation of these 
ranges is underway, and in about 
two years, the complete change- 
over from the existing low-fre- 
quency ranges to the new ones can 
be accomplished. 

Another radio development con- 
cerns an engine muffler, developed 
by the Stinson Aircraft Corp. for 
its new four-place 150. In the aver- 
age plane, the noise of the engine 
and propeller, and the static on 
the radio make flying an endurance 
test for the pilot’s ears. ; 

The combination of a plane quiet 
enough inside for use of a loud 
speaker instead of the earphones 
clamped tight to the head, and the 
VHF transmission, almost entirely 
free of static, even in bad atmos- 
pheric conditions, promises pleas- 


ant flying. ee ee 


Designs Represent 


Wants of Future 

THIS COLUMN is a sucker for 
the artist’s conception of things 
automotive. 

Right or wrong, this is the way 


we'd like to see automobiles and 
airplanes built. Let the artist draw 
the picture, the customer decide 
whether he wants that kind of a 
vehicle, and then let the engineers 
go build it. 


This column has no doubts about 
the ability of the artist or the abil- 
ity of the engineer. Ultimate cost 
to the consumer frequently gives 






COL. HENRY C. MILLS, commanding officer, ist Service Regiment, Camp 


Ripley, Minn., and a Ford dealer at Brainerd, Minn., delivers 


first 1946 Ford to Col. Ernest B. Miller, 
Tank Battalion, which won such 
and Corregidor. 


is com s 
commanding officer of Brainerd’s famous 
a fine record in the defense of Bataan 





pause, but that’s the job of the 
production man. 
+ om * 


Auto Dealer Attacks 
Private Plane Firms 


WHEN A MAN forsakes a new 
business and then begins cautiously 
to creep back into it, his views of 


that business should have some 
weight. 


This column received recently a 
letter from a man who had been 
several years in the airplane 
manufacture and sales business, 
and who finally cleared out of it 
and to sell new cars. He 
couldn’t stay out of flying, how- 


27 
ever, so he an airplane to 
his line. 

He writes: 
“I too, get disgusted with the in- 


dustry. The fact remains, however, 
that if the Ercoupe (plane he is 
selling) is 50 years old, it is 
still the hottest deal in the indus- 
try, and there is no reason to with- 
hold credit from it. Rather I join 


: with you in a hearty blast at the 


reactionary personal-aircraft indus- 
try. ; 
“I agree that there is good rea- 


+ |son to expect postwar personal avi- 


ation to parallel the prewar expe- 
rience. But I am not entirely con- 
vinced that it will. This is why I 
got out of the business when I left 
(manufacturing company). 

“I have the Ercoupe deal and am 
thus sort of straddling the fence, 
hedging, as it were, I really feel 
that in about three years we will 
have a crop of new planes, several 
hundred small (but not small 
enough), landing fields and that 
personal flying may then begin to 
lift itself out of the dust. 


Emporia Dealer Builds 
Walter Sanders (Chrysler), Em- 
poria, Kans., is erecting a building, 
140 by 60 feet. 
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Sell the readers of The News and you have 
sold the Dallas market 


__ Ge Dallas Morning News 


THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO 
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“Will It Help Us Sell 


LIP STICKS” 


Chemurgy is the union of agriculture and 
chemistry—the growing of products for in- 


dustrial markets. 


Chemurgy is one of the livest subjects in 
rural America—also one of the reasons why 
out-of-town readers prefer The Dallas News. 


NEWS’ Editor Victor H. Schoffelmayer is 
Texas’ No. 1 authority on Chemurgy—as well 
as most other subjects agricultural. 


Will rural influence help sell your goods? You 


can tell the world it will—in this Dallas market 


or in any market. 


There are thousands—many, many thousands 
of farm families in which The News ranks tops 
because of its agricultural columns. Without that 
reader-group, The News might fall short of true 
leadership—and of being the best medium for 


your advertising. 


A Real Newspaper Has to Do EVERYTHING 


wt! 








FOB FACTORY 


Kaiser Springing Setup 
Gets Attention 


By A. H. Allen 


IT WILL BE interesting to watch driver reaction to the 
torsion bar suspension system announced as a feature of 
the new Kaiser passenger car, since this will be the first 
application of the springing system to a U. S. passenger 
vehicle. Torsion bars were used on the flotation of various 


combat tanks and similar mil- 
itary vehicles produced here 
during the war, but these 


were all heavier types of vehicles, 
in the 20-45 ton range, and they 
made use of multiple torsion bars. 
On the. heavy tank, for example, 
there were 10 bars, five on a side, 
and measuring around 2 inches in 
diameter. 


On a 2700-pound automobile, us- 
ing four torsion bars or one on 
each wheel, a considerably lighter 
weight bar is necessary, particular- 
ly since passenger car springing is 
of a much softer 
type than that 
used on a rugged 
military vehicle. 

Fabrication and 
heat treatment of 
torsion bars is a 
precise operation, 
since surfaces 
must be free 
from even the 
smallest defects, 
and the bars 
must be subject 
to the most care- 
ful heat treatment in controlled 
atmospheres or in salt, and they 
are usually given a slight twist or 
“preset” before installation. 


The torsion bar suspension 
should not be confused with the 
so-called “torsilastic’ suspension 
which comprises a steel bar an- 
chored in a large rubber bushing 
and which develops the springing 
action from the resiliency of the 
rubber, This principle was intro- 
duced by one of the rubber com- 
panies prior to the war, and al- 
though it did not reach the appli- 
cation stage, there are reports of 
experiments now under way lead- 
ing to its possible early use. 

* * * 


Demurrage Bill 


RECENT CHECK of a railroad 
siding in Flint, showing 58 car- 





A. H. Allen 


orci 
loads of sheet steel awaiting un- 


loading, indicates a terrific demur- 
rage bill which GM divisions prob- 
ably will have to pay. 


But it is not likely there will 
be much deterioration in the ma- 
terial since it is usually well oiled 
or otherwise protected before 
shipment. Cold or snow should 
have little effect on physical 
properties of the steel; surface 
rusting is the principal danger. 

* * * ° 


Half a Loaf 

IT HAS NOT YET been made 
clear whether dealers are being 
invoiced for new cars shipped 
minus nonfunctional components 
such as windows, bumpers, etc. 
That there are thousands of such 
incomplete models being shipped 
goes without saying. Certainly 
dealers cannot very well put them 
on display and obviously they can- 
not be delivered to waiting cus- 
tomers until the missing parts are 
shipped from manufacturers and 
installed. Doubtless dealers will not 
be made to make payments until 
all parts are received, but mean- 
while the cripples take up valuable 
storage space on dealers’ floors. 

Perhaps they are resigned to 
the viewpoint that half a car is 
better than no car at all, and 
realize that the only way fac- 
tories can keep production mov- 
ing is to ship out cars, even 
though they may lack many es- 
sential parts. ss 

* 


‘Progress Is Change’ 

SELDOM in the industry’s 40- 
year history have there been the 
important and far-reaching person- 
nel shifts among top management 
that have broken in the past year 
or two. The significance seems to 
be that motordom is entering a 
new age, accompanied by major 
realignments in policies and com- 
petitive positions. 


















EB in Healthy Undustry 


Bubbles can’t burst in the HI-spot of oHlo — billion- 
dollar market influenced by The Columbus Dispatch. 
It’s an area of stabilized growth. Sure, Columbus’ cur- 
rent $400,000,000 payroll will fall off some in the years 
after the war, but it will be up nearly 80% from 1939 
levels, a C.E.D. survey indicates. Columbus doesn’t 
have all its eggs in a couple of sensitive baskets — 40% 
of its 465 manufacturing plants hire fewer than 25 
persons. Stay on the Highroad to Hiked sales through a 
regular advertising schedule in The Columbus Dispatch, 
the medium that gives you ‘round-the-clock coverage. 


Informed people rely on the 
toby newspaper for ALL the news. 
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On Display in N.Y: ... 





The FRAZER 


NEW YORK.—Hand-built models of the Kaiser and Frazer cars 
were displayed here Sunday at the Waldorf-Astoria Hotel for the first 
time. The display will remain here for five days. Showings are planned 
in 11 other cities in February and March. After the Sunday opening 
at 6 p.m., the display will be open to the public from 11 a.m. to 11 p.m. 


Monday through Thursday. 


Meanwhile, it was announced late last week that Kaiser-Frazer will 
be able to extend the lease on the Willow Run plant to Dec. 31, 1955, 
under an agreement signed with the Reconstruction Finance Corp. 
The original lease ran to Dec. 31, 1950. 

The Kaiser and Frazer cars will be sold in New York City by the 
Regional Motor Sales Corp., which is selecting and recommending 
dealers, according to W. A. MacDonald, vice-president in charge of 
sales, Kaiser-Frazer Corp. The firm will have the 17,000-square-foot 
showroom at 1710 Broadway, where the Ford showroom was prior to 
the war. The new firm was recently formed by the Rogers Diesel & 
Aircraft Corp. In addition to the five New York City counties, the 
company will distribute cars and farm equipment in the counties of 
Dutchess, Sullivan, Putnam, Orange, Rockland, Westchester, Nassau, 


Suffolk and Ulster. 


In connection with the display, 1,000 dealers and distributors of 
Kaiser-Frazer and Graham-Paige attended a dinner Sunday evening 
in Hotel Roosevelt to signalize the new marketing setup. Both Henry 
J. Kaiser and J. W. Frazer spoke. MacDonald greeted the dealers. 





Finance Facts of Life 


Bankers Told Auto Consumer-Credit 
Road Is Tough to Travel 


CHICAGO.—Are banks chasing a 
diamond or a plugged nickel in 
their efforts to get the auto con- 
sumer credit business? 

Owen L. Coon, who has had an 
opportunity to look at the goal 
from both sides of the fence, told 


the bankers the finance facts of |. ter. 
life last week at a regional con- 


Prices 
(Continued from Page 1) 


door sedan, $1,203 and $1,132; 
club coupe, $1,219 and $1,132. 

CHRYSLER — Royal — Four- 
door sedan, $1,264 and $1,167; 
two-door sedan, $1,236 and 
$1,144; three- passenger coupe, 
$1,142 and $1,065; club coupe, 
$1,261 and $1,158. Windsor— 
Four-door sedan, $1,352 and 
$1,244; two-door sedan, $1,301 
and $1,209; three - passenger 
coupe, $1,204 and $1,129; club 
coupe, $1,316 and $1,217. 

FORD — Deluxe — Eight-cylin- 
inder—Chassis with open or 

" closed end, $676 and $633. Super 
Deluxe, Eight-cylinder—Conver- 
tible coupe, $1,124 and $1,083; 
station wagon, $1,170 and $1,118; 
chassis with open or closed front 
end, $744 and $688. 

OPA announced the ceiling for 
Ford knocked-down car sales 
(dismantled for shipping) as the 
factory net wholesale ceiling 
less amounts ranging from $42.97 
to $115.89, depending on model. 

Mercury knocked-down prices 
are on the same basis, less 
$62.67 to $122.09, depending on 
the model. 

' OPA authorized Ford to sell 
to fleet operators at the retail 
selling price, less 90 percent of 
the discount customarily given 

the buyer on Jan. 1, 1941. 





ference of the Robert Morris As- 
sociates here. 


His conclusions, said Coon, are 
that a bank is an excellent in- 
vestment as a bank and not as a 
finance company masquerading 
under the guise of a bank char- 

Coon, who is now chairman of 
the board of the General Finance 
Corp., said that when banks started 
to intrude into the consumer credit 
field about five years ago “we 
bought control of a bank to learn 
about your business.” 


With his backlog of experience 
in the auto finance business, Coon 
said he tried to adapt the banking 
operation to the consumer-credit 
operation. 


“I am no longer an officer of the 


bank and expect to spend the re- 
mainder of my life as chairman of 
the board of a finance company,” 
he said. 

Coon said that in the auto finance 
business banks can take one of two 
routes: the dealer route or direct- 
to-the-public route. 

The dealer route holds the vol- 
ume, he said, while the other route 
is a nickel-and-dime affair. 

But, he said, “when you take the 
dealer route, you must face all of 
the troubles that go with capital 
loans, new-car wholesale, used-car 
wholesale and other unorthodox 
loans which are always in the area 
of dealer relationships.” 

Banks, he said, do not do well in 
that role. The money they loan is 
of a demand-liability nature, while 
the finance company has risk cap- 
ital to use. 


On the other hand, Coon asserted, 












Ceilings 
(Continued from Page 1) 
170, ($1,118 in '42); chassis with 
open or closed front end, $744, ($688 
in ’42). 

These retail prices on the new 
Fords represent an increase of 
about 2 percent over ’42 models 
plus $18.10 to $47.29 for engineering 
improvements, according to OPA 
officials. 

Retail ceiling prices for optional 
equipment on Plymouths are: 
Front bumper guards, $1.80; outer 
front bumper guard, $4.90; electric 
clock, $12.35; master heater with 
defroster, $26.20. 

Retail ceilings for Dodge option- 
al equipment: Accessory group of 
bumper and plates, cigar lighter, 
electric clock and plastic wheel 
covers, $35.85; fluid drive, $29.15; 
master heater with fresh air in- 
take and defroster, $37.40; two-tone 
color, $11.65. 

Ceilings for De Soto optional 
equipment: Accessory group of 
bumper buffer plates, cigar lighter 
and push-button starter, $12; mas- 
ter heater with fresh air system 
and. defroster, $37.05; fluid drive, 
$29.15; two-tone color, $11.65; fluid 
drive with tip-toe shift transmis- 
sion, $75.05. 

Ceiling prices for Chrysler op- 
tional equipment: Electric clock, 
$12.35; fluid drive, $29.15; heater 
under seat with fresh air intake 
and defroster, $44.90; hydraulic 
transmission, $45.90; two - tone 
paint on four-door and two-door 
sedans, $11.65. 

Ford was authorized to sell cars 
to fleet owners at retail ceilings less 
90 percent of the discount given 
buyers on Jan. 1, 1941. 

Ceilings for Ford optional equip- 
ment: Front bumper guards deluxe, 
$6.50; rear bumper guards deluxe, 
$6; electric clock, $9.75; built-in 
clock super deluxe, $5.75; fender 
shields, $14.50; heater and defrost- 
er, $23.50; oil filters, $6; radio,, $45; 
wheel rings, $7.75; 100 hp motor, 
$25. 


Closing Statute Passed 


For Vernon, B. C., Firms 

VERNON, B. C.—Amendment to 
the municipal bylaws was secured 
last week to permit regulation of 
the closing hours for garages and 
service stations. Passage was ob- 
tained despite extensive opposition. 

It provides for closing at 6 p. m. 
On Sundays and holidays, one gar- 
age will be open from 9 a. m. to 
p. m. The 18 firms here rotate 
on this schedule. 


Hubbard Motors Again 
A. I. Hubbard has purchased 
James R. Campbell’s interest in 
Campbell-Hubbard Motors, Buffalo. 
The company will operate under 
the name, Hubbard Motor Sales. 


a 
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GAS TANK SIGNAL 


Standard Equipment 
on PACKARD Clipper 


Atk the UMten WhoFild Them 
& 
SCULLY SIGNAL COMPANY 


66 FIRST ST. CANBRIDGESL MASS. 





HOPE 


All Metal 
Parts Bin 
for 
Automotive 
Dealers 
Patented, Ad- 
justable Sepa- 


rators — no 
bolts, screws, 
clips, ete, to 
bother with. 


Immediate Delivery 
Hope Metal Products, Inc. 





he found that the route direct to | 1505 Reckwell Ave., Cleveland, Ohio 


the public held only crumbs. 
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Dealer Setup Planned .. . 


_ | Crosley Engine Gives 
Boost to Small Car 


(Continued from Page 1) 


and has twice the horsepower, it; about half that of the Big Three 
will weigh no more — about 1,050 
1 pounds. 

Crosley’s new engine weighs 
only 59 pounds without acces- 
c sories, 50° pounds less than the 
h engine used in the prewar Cros- 

ley, and it develops 26 hp. It is 
3s made of brazed sheet steel, the 


GM Club Tells 
Strike Issues 
In Chicago 


CHICAGO, — Approximately. 1,500 
business, civic and other leaders 
crowded the main floor and bal- 
cony of the Palmer House grand 
‘ball room last week for a “Here Is 
the Issue” program covering the 
GM strike presented at a luncheon 
meeting called by the General Mo- 
tors Club of Chicago. 

The same presentation was made 
Friday before Detroit businessmen. 

“We who are a part of General 
Motors’ management are convinced 








rw arms 


The press preview provided for 
many of the reporters their first 
ride in a small car. They remarked 
that they were surprised at the 
smooth, stable ride since they had 





f thin cylinder walls making pos- |expected a feeling of insecurity. that there is far more to this strike 

sible the high performance. Double-action shock absorbers ad- : than appears on the surface,” C. R. 

i From his past experience, Cros-|ded to the smooth ride, while the] sypo7 NEW FORD CAR built in Canada since Ford Motor Co. of Canada, Osborn, vice-president and general 
in 


is 1946 model which | Manager of the Electro-Motive di- 
15. | vision, said. 
“We know—and the UAW-CIO 


ley also believes he has the an- 
swers to other problems that have 
plagued small cars. For instance, 


new engine (in an old Crosley since 
new models are not available yet) 
enabled the car to perform right | ™* Frank 8. Hu 


'_ ee wt Se 


~~ @& 


wets cs § Pee o's wee 


—- = 





he found that the distributor setup 
didn’t work out too well. Now he 
will have direct dealers—150 of 
them to start with when produc- 
tion gets underway in March or 
April. 

Crosley’s salesmanager, C. A. 
(Gus) Simpson, who was with 
Ford Motor Co. for 22 years, 
believes that the Crosley is non- 
competitive with other makes; 
that a franchised dealer in other 
cars might well add to his profit 
and contacts by taking on a 
Crosley franchise. 

When he isn’t driving a Crosley, 
big, six-foot-four Crosley uses a 
huge Cadillac. Someone at the press 
preview speculated that a Cadillac 
dealer handling Crosleys would 
make an interesting tieup if it 
could be worked out, since during 
the war most of the Crosleys gravi- 
tated to wealthy people. 

The fact that the Crosley gets 
50 miles to the gallon had no small 
bearing on this situation in the 
days of gasoline rationing, yet 
there are other reasons, too. The 
Crosley proved to be a very handy 
car on big estates and in suburban 
areas where it was used to drive 
to the train station, for shopping 
and a general utility vehicle. 

Another problem that caused 
trouble in the past was the multi- 
plicity of models. Now Crosley 
plans to restrict them carefully. 
Present plans call for a four-place 
sedan and a panel delivery job. 

Crosley hopes to build 30,000 
cars in 1946; he would be content 
with an annual production of 
150,000 eventually. 

“I have no designs to compete 
with the big makers,” he said. 

“I just want a place in the sun 
for the Crosley.” 

What’s the Crosley market? 

He refuses to limit it, believing 
that in its field of low-cost trans- 
portation it is a car for the rich 
as well as the poor. 


“Whatever happened to the 
market the Model T had?” Cros- 
ley asked. “We've moved toward 
bigger, better and more luxuri- 
ous cars. But I can’t believe that 
the low-cost market has disap- 
peared. That’s the one Pm out to 
develop again.” 

However, Crosley does recognize 
that there has to be a sizable price 
differential between his car and 
standard makes. 

“Put the Crosley up against the 
standard car with only a small 
price differential and the customers 
will take the big package,” Crosley 
said. 

So Crosley is aiming at a price 
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along with standard cars on the/ Fiee 


road, : 

As he steered the car with just 
a touch of the finger to demon- 
strate its roadability, Crosley point- 
ed out that weight is an extremely 
important factor in small cars. In 
hill climbing, weight is especially 
hoticeable. Crosley said that most 
small cars in this country a 
Europe are underpowered. 

The Crosley, however, with a load 
of four men took a long hill in 
Cincinnati in high gear at 30 mph. 

Because so few people realize 
the excellent ride ‘the Crosley gives, 
Salesmanager Simpson pointed out 
that the trick is to get people into 
the car. So dealers will be advised 
to lay out a demonstration course 
including hills and straightways, 
rough roads and good, and then 
attract people into the cars. 

This, it was pointed out, is not 
so difficult as it might seem, for 
while a big selling job has to be 
done on small cars, most people 
are rather anxious to take a ride 
in one because they are unusual. 

The secret of the high perform- 
ance of the new Crosley engine is 
its thin walls which dissipate heat 
rapidly, permitting higher compres- 
sion of gas. In a test in the Crosley 
laboratories, newspapermen were 
able to hold ‘their hands on the 
engine despite the fact that it was 
running at over 6,000 rpm. On the 
road, the engine turns over at 5,200 
rpm. ; 

It is built on a new principle 
from thin sheet-steel stampings 
instead of heavy forgings and 
castings. Cylinder walls are of 
chrom-molybdenum steel and are 
only 1/16 inch thick. 

Engine parts are all stamped 
from thin metal sheet and tubes 
are crimped together, then brazed 
into a single piece by melting pure 
copper into all the joints by an 
hour’s baking in a hydrogen or gas 
furnace. The entire engine is thus 
precision formed, machined to ex- 
act dimensions and is ready to go 
to work. Its cost is a small fraction 
of that of a standard engine. 

It will be manufactured at the 
plant of Crosley Motors in Cincin- 
nati and the body will be made 
and the car assembled at the new 
Crosley plant at Marion, Ind. 

The engine was developed in 
Cincinnati by Crosley engineers, 


with the aid of Lloyd Taylor. Cros- 
ley has the exclusive license under 
all patents and to all developments 
of Taylor Engines, Inc., 
fornia. 

Crosley will set up three sales 
divisions. One will handle the car 


of Cali- 


explains features of 


Crosley Metors, 
Geuclay: eas 46 Hew Daniege snanpaine ambien 


in the U. S., another export sales 
and a third sales of the engine, 
which met rigid Navy tests during 
the war and is now bidding to play 
a star role in peace. 


ions 

After much preliminary layout 
work, an engine with a bore of 
2% inches and a stroke of 2% 
inches designed to meet Navy 
specifications was decided upon. 
Displacement for the four cylinders 
is 44 cubic inches. The engine had 
to develop 28 hp continuously at 
5,000 rpm to comply with the rigid 
specifications. 

A bevel gear drive was pre- 
ferred to a chain drive for the 


The oil pump, as well as the fan, 
generator and water pump, is 
driven at % engine speed for the 
car engine. 

A cylinder spacing of 3 inches 
was selected, with a crankshaft 
bearing between each cylinder. The 
five main-bearing crankshaft is a 
high strength iron casting with 
induction hardened bearings. This 
shaft is designed about 1 inch 
shorter than a conventional three- 
bearing shaft which requires a 
larger bearing and an increased 
shaft length. The crankshaft is in 
dynamic balance within % inch 
ounce, and the vibratory stresses 
do not exceed 4,000 pounds per 
square inch. One cast shaft under- 
went a 12 million cycle torsional 
deflection test, which stressed the 
shaft at 6,000 pounds per square 
inch without failure. 

Block Is Feature 
The outstanding feature of this 


engine is the construction of the 
cylinder block which is made up 
of light walled alloy steel tubing 
for the cylinders and cam follower 


guides, and of sheet steel stamp- 
ings for the cylinder heads, intake 
and exhaust ports, valve cases, and 


water jackets. 


These stauupings number about 
120 pieces for one four-cylinder 
block. The parts are held in place 
by shrink fits, spot weld or crimp- 
ing operations and form a firm 
structure even before brazing. 


The cylinder barrels harden to 
about 280 Brinell and the valve seat 
inserts, which are made from a 
high carbon tungsten vanadium 
alloy, harden to about 450 Brinell. 
The warpage is held to about 1/64 
in 16 inches by properly designing 
the stampings as to the height of 
extrusions, control of press fits, and 
rate of pre-heat and cooling in the 
brazing furnace. 

Weighs 14.8 Pounds 

The fabricated cylinder block 
weighs 14.8 pounds before machin- 
ing, which consists of a light cut 
off the bottom cylinder plate and 
the top camshaft bearing and of 
boring and honing of the cylinder 


walls and cam follower guides. 


Only % pound of metal is removed. 
The inside of the water jacket 
is covered with a clear, hard coat 


of plastic which, after baking, be- 
comes so durable that it can not 
be removed in a stripping tank of 
a strong caustic or acid solution. 





The material of the jacket is 20 
gauge, SAE 1010 sheet steel and 
the sides are ribbed in such a 
manner that nothing detrimental 
occurs to the block if the water 
in it is frozen solid. 

The crankcase is only $3 inches 
high, weighs 7% pounds, and is a 
permanent mold aluminum alloy 


The overhead camshaft is drilled 
the full length for the pressure 
lubrication of the five aluminum 
camshaft bearings. The cams actu- 
ate hardened and ground valve lift- 
ers, which are guided in alloy steel 
bushings in the cylinder block. The 
intake and exhaust valve heads are 
made from 21-12 chrome nickle 
steel and the stems are made from 
SAE 3140 steel with flame hardened 
tips. 
The pistons are cast from a heat 
treated aluminum alloy, the skirts 
are cam ground and oxidized after 
final machining. The piston pins 
are of the floating type with alumi- 
num plugs in each end. 

In addition to the stamped eyt- 
crankshaft 


drogen brazed 

The cooling system hold 5 quarts 
of water and the lubricating sys- 
tem holds 4 quarts of oil, including 
1 quart in the oil filter. 

The engine is suspended in the 
frame of the car on three points. 
The rear engine mount is located 
between the frame crossmember 
and the transmission, and the two 
front engine mounts are bolted to 
the front right and front left of 
the crankcase, at such an angle 
that the rubber which is bonded 
to the brackets is in shear only. 
The thrust from the rear wheels is 
carried through the torque over 
the engine mounts into the frame. 


Performance 

The maximum horsepower output 
is 36 and the specific power output 
is .£8 hp per cubic inch displace- 
ment. This engine weighs, bare, 58 
pounds; with flywheel and front 
and rear bell housing, 79 pounds; 
and complete with all accessories, 
including generator and starter 138 
pounds, as illustrated on figures 
11 and 12. 

For the 1946 car engine, the 
compression ratio has been low- 
ered to 7.5 to 1 and the carburetor 
venturi size has been decreased 
from % to 11/16, reducing the pow- 
er output from 35 to 26 hp at 
5,200 rpm. 

Standard high test gasoline, 80 
octane, does not produce a fuel 
knock at any speed. For the 1946 
car engine, the mileage per gallon 
of gasoline in a 1,200 pound test 
ear, with a 250 pound payload, is 
50 miles at a speed of 30 mph, 
decreasing to 35 miles at a speed 
of 55 mph. At maximum torque, 
the specific fuel consumption is .48 
pounds per hp. 


Pilkey Heads ee. 


BUF FALO.—Sherman y has 
been elected president of the ettate 
Independent Movers & Truckers Assn. 
Other officers for the coming year are 
Charlies T. Villa, vice-president; Paul 
to Seema. secretary, and Michael San- 
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admits and boasts—that this strike 
is a test case, with General Mo- 
tors as the test corporation; a test 
case to reach out for more than 
just a settlement of wage differ- 
ences; an attempt to go beyond 
the laws as they now apply to col- 
lective bargaining between labor 
and management, 

“Those of you whe have not had 
to deal with unions as bargaining 
groups in your own businesses may 
not fully appreciate the implica- 
tions of what is taking place. But, 
if the current trend indicates the 
pattern of the future, then the in- 
centives, the efficiency and the 
progress of every business, large 
and small, will certainly be seri- 
ously affected. 

“This is not ‘just another strike.’ 
It is a development representing 
a basic revolution in our American 
economic system. Exactly the same 
situation confronts) many other 
large industries. If the trend con- 
tinues unchecked, the business of 
every man in this room will be ad- 
versely affected. We sincerely be- 
lieve that what can happen to Gen- 
eral Motors can happen to you—to 
Se ee the public as a 
whole.” 


Other highlights of the presenta- 
tion were an appeal to all in at- 
tendance to let senators, congress- 
men and friends know how they 
feel about present “socialistic” 
trends; an offer to loan the “Here 
Is the Issue” film and supply 
copies of the booklet to all inter- 
ested. 

A series of “Here Is the Issue” 
slide films giving the facts in the 
controversy with the UAW-CIO, 
with W. L Buchanan, president of 
the General Motors Club of Chi- 
cago and Chicago branch manager 
of the Frigidaire division, reading 
the text were shown. 


Ind. Dealers 
Win Point on’ 


Insurance 


INDIANAPOLIS. — The Automo- 
bile Dealers’ Assn. of Indiana, 
told its members last week that 
commitment has been ob 
from the Department of Motor 
Vehicles that it will join in asking 
the next session of the legislature 
to eliminate the insurance require- - 
ment for dealers when they apply 
for registration. 

The attorney general has inter- 
preted the law to mean that be- 
fore a license can be issued the 





a $50 deductible to 
erty in charge oc tus tee ae 


dorsement thereto. 


Colorado Dealers 
Pick Cooper 


DENVER.—At the annual meet- 


er B. Cooper, Poudre Cheweler o., . 
Fort Collins, as president. sleeeae 
is also a member of the 

State Highway commission. ; 








UAW, GM Deadlocked... 
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Chrysler Dealers Total 3,045; 


Auto Production Faces 
Complete Paralysis 


(Continued from Page 1) 


end to the two-month-old strike 
were bleak. 

Ford and the UAW-CIO were but 
2 cents an hour apart in their 
bargaining discussion Thursday. 
The union has scaled down its 
industry-wide demand from 36 
cents, or 30 percent, to the 19%- 
cent raise recommended by the GM 
factfinding board. 


Ford last week increased ite 
offer to 17% cents from an earlier 
proposal of 15 cents. Although 
the union promptly rejected the 
new proposal, the Ford - UAW 
parley was recessed until Monday 
afternoon, apparently to await 
the outcome of the White House 
steel conference. 

General Motors was under an 
“ultimatum” from the UAW to 
accept the 19%-cent compromise 
by today (Jan. 21) or face union 
return to a flat 30 percent demand. 

President Truman, after receiv- 
ing an appeal from the UAW to 
prod GM anew, also urged the cor- 
poration to reconsider its rejection 
of the factfinding recommendation. 
Truman charged that GM had act- 
ed too hastily in refusing the 19%- 
cent figure. 

But the corporation, its auto 
plants already struck down for 
two months and its electrical divi- 
sions now also closed, appeared 
certain to mark time with the 
results in the steel parleys as a 


possible key. 
Meanwhile, 


Plate Glass, 
- Owens - Ford and the 
striking CIO Glass Workers 
union. 


Producing auto assemblers were 
watching their glass stocks shrink 
to nothing as a result of the 
strike. Some producers were re- 
portedly rolling cars off the lines 
with cardboard in place of plate 
glass, while even Ford was said 
to be running low in spite of the 
fact that it makes a third of its 
own glass. 
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The walkout was ordered after 
the Big Three of electricity refused 
to accept a CIO demand for an 
immediate 15 - cent - an - hour raise, 
with the rest of the 25-cent demand 
to be negotiated later. More than 
200,000 workers were affected 
throughout the nation. 

President Truman’s direct inter- 
vention into the steel situation 
gave hope that the national labor 
crisis would be resolved. 

After obtaining delay of a fatal 
steel strike for a week, until today, 
the Chief Executive again summon- 
ed Philip Murray, CIO president, 
and Benjamin Fairless, U. S. Steel 
it, to the White House on 


Mebasadey. 
Truman, warning that a steel 


stoppage must be averted at all 
cost, ordered the disputants to 

reach a wage accord. 

Murray and Fairless, however, 
failed to budge from previously 
announced positions on Wednesday, 
and they were called back to the 
White House Thursday. 

The CIO insisted on a wage hike 
of 19% cents an hour for the na- 
tion’s 700,000 steel and aluminum 
workers. This figure, a retreat from 
the earlier union demand of 25 
cents, was the same recommended 
by the GM factfinders. 

Fairless clung to an offer of 15 
cents, declaring that the steel mills 
could not go higher without an 
additional price increase above the 
$4-a-ton boost recently offered by 
the government. 

Government officials predicted 
that a steel strike would cripple 
50 percent of the nation’s recon- 
version production. 

In explaining UAW acceptance 
of the 19%-cent compromise, R. J. 
Thomas, UAW president, said the 
figure was accepted “so that civil- 
ian production may proceed.” 

John S. Bugas, director of in- 
dustrial relations, said that 
Ford’s new wage offer was con- 
tingent on agreements on com- 
pany security, productivity and 
union representation. He said the 
17%-cent raise would take effect 


should be within the next two 
months.” 

For these stipulations alone, the 
Ford proposal is unacceptable, 
union officials said. The UAW also 
objected to the earlier offer on 
the ground that it “was tied to too 
many other things.” 

Bugas contended that the 17%- 
cent raise “would bring our 
(Ford’s) average hourly rate to 
$1.38% an hour, 26% cents an hour 
more than the present GM rate 
and 7 cents an hour more than 
the average rate at GM even 
though that company were to agree 
to the recommendation of the fact- 
finding board.” 


n. 
“Comparison of average pay 


Midwest Truck Strike 


Enters Third Month 

CHICAGO. — The strike of 
AFL truck drivers in seven Mid- 
western states was 60 days old 
last week, with the strikers and 
employers still deadlocked over 
wages. 

The truckers offered the driv- 



































“Thank goodness we don’t have 
to worry about woman drivers any- 
more!” 


rates may be misleading unless the 
work performed is identical,” Wil- 


son said. 
* a oa 


NLRB Sets Hearing 


On GM B ini 
DETROIT. ~The NLRB has 


scheduled a hearing here next 
Monday on UAW-CIO charges that 
General Motors had bargained un- 
fairly in the wage discussions. 
Whether “ability to pay” is a 
proper bargaining issue under the 
Wagner act will be determined at 
the hearing, NLRB officials said. 
Gerald D. Reilly, a board member, 
was assigned to conduct the hear- 


ings. 

The choice of Reilly drew UAW 
fire, however. Union leaders 
charged that Reilly has “always 
been inimical to union interests.” 
The NLRB refused to withdraw 
Reilly from the case, however. 

Besides GM’s refusal to discuss 
“ability to pay,” other complaints 
made by the NLRB include: 

1—Ever since Aug. 18, when the 
union first requested collective bar- 
gaining, GM “has at all times re- 
fused and now fails to bargain 
collectively in good faith. 
or about Oct. 19 when, it 
is charged, before the union had 
a reasonable opportunity to argue 
its wage demands, GM sent out 
letters to employes derogatory to 
the union’s cause. 

8—On various occasions since 
Oct. 4, GM has “disseminated on 
a nationwide scale inaccurate and 
untrue statements concerning the 
union’s proposals.” 

4—At all times since negotiations 
started GM refused and now re- 
fuses to produce any of its books 
in respect to its ability to pay. 

5—On Nov. 23, GM withdrew an 

offer of approximately 10 percent 

because the union exercised the 

right to strike guaranteed by law. 
* = +. 


Arbitration Hearings End 


In Ford-Canada Clash 

WINDSOR, Ont. — Judge C. I. 
Rand of the Ontario Supreme court 
concluded arbitration proceedings 
last week in the dispute between 
the Ford Motor Co. of Canada and 
the UAW-CIO. 

The arbitrator returned to Otta- 
wa, where he was to submit a 
report to Humphrey Mitchell, Can- 
ada’s labor minister. 


Skinner Predicts 
U. S. Will Favor 
Boosts in Wages 


DETROIT.—Members of the Eco- 
nomic Club here were warned last 
week that the “Government is go- 
ing to favor higher wage rates 
throughout industry because of the 
enormous national debt” in an ad- 
dress by Clarence O. Skinner, 
Washington manager of the Auto- 
— and Aviation Parts Mfrs., 

c. 
In a review of labor relations 
bills now pending in Congress, 
Skinner said the Fair Labor Prac- 
tices Act will probably be amended, 
raising the present 40-cent an hour 
minimum to 55 cents. He estimated 
that passage of this minimum will 
boost the national wage bill by at 
least $2,000,000,000. 

Skinner predicted that labor leg- 

embodied in the Ball- 
Burton-Hatch, McMahon and Nor- 
ton-Ellender bills will be threatened 


in committees.” 


a CADBY (right), of Verner-Cad Inc., Verona, N. J., presents a 
Ford to Navy Lt. ight) E. Schwarts ex. Ene. held the lucky with an attempt to “let them die 
number in " Lean drive sponsored by | 


a Victory 


the Ford of Essex County. 








Direct Accounts Up 400% 


DETROIT.—As of Dec. 31, 1945,; modeled their older ones in the 
the Chrysler division had 3,045| last year, and we have insisted 
dealers on its roster, according to| on higher quality in the way of 


Stewart W. Mun- 
roe, general sales 
manager. Approx- 
imately 50 other 
dealers had been 
accepted and 
awaited only the 
formal process- 
ing of the neces- 
sary papers to 
qualify. 

This compares 
with 3,404 dealers 
listed on Dec. 31, 
1941. It repre- 
sents a gain of 560, or better than 
20 percent, over the low point of 
Dec. 31, 1943, when the count was 
2,485. This gain is largely attribut- 
able to the resumption of business 
by dealers who entered the armed 
forces or other essential war activi- 
ties and stored their equipment. 

An interesting feature of the 
current dealer roster is the great- 
ly inéreased number of direct ac- 
counts over the number listed at 
the close of the last prewar year, 
Munroe said. At that time, there 
were only 449 direct accounts, 
distributors, direct dealers 

(wholesale), and direct dealers. 
Today there are 1,761 such deal- 
ers. This increase has been 
brought about both by the trans- 
fer of former associate dealers 
to the direct basis and the en- 
roliment as direct dealers of new 
— entering the organiza- 
on. 

The number of associate dealers 
naturally has decreased as the di- 
rect list has grown. There are now 
only 1,284 associates, as against 
2,955 at the close of 1941. During 
the war years, the principal casu- 
alties in the dealer body were 
among the associates, who dropped 
from 2,955 on Dec. 31, 1941, to 2,063 
on Dec. 31, 1943. Many of these 
were small accounts, who did not 
have the necessary facilities to 
carry on the kind of a service and 
parts operation needed to tide them 
over the war emergency. The num- 
ber of direct dealers, meanwhile, 
had remained little changed, show- 
ing 422 at the end of 1943, as 
against 448 when the war began 
and 387 at the end of 1942. 

In 1944, the program of changing 
qualified dealers from associate to 
direct, whenever possible, was in- 
augurated, Munroe said. That year 
saw the direct accounts mount to 
1,225. In 1945, the total increased 
to 1,791, with the number of new 
associate accounts signed just 
about balancing those transferred 
to direct or dropping out entirely. 

“Our dealer is now the 
strongest in our history,” said Mun- 
roe. “This applies not only to the 
types of men who are operating 
the dealerships but to their facili- 
ties. We have set up a rigid stand- 
ard that must be met before a 
dealer can either be transferred 
from associate to direct or taken 
on as a new account. 

“Thus we face the introduction 
of our 1946 models prepared to do a 
much better job for the buying 
public in car sales, service and 
parts than was done by the major- 
ity of our dealers in the prewar 
era. 

“A very large number of our 
older dealers have either built 
new buildings or completely re- 


S. W. Munroe 





facilities among those who apply 
for dealerships, both as regards 
to the structures themselves and 
their equipment. Most of these 
new buildings have been designed 
according to the recommenda- 
tions and with the aid of the 
Central Service division of Chrys- 
ler Corp.” Munroe declared. 

“As a result of the experience of 
the war years, when dealers had 
virtually to depend on their service 
and parts operations to remain in 
business, there is now an added 
emphasis on the proper layout and 
equipment of the service and parts 
departments.” 


Output 


(Continued from Page 1) 
will be in the next two weeks. The 
various lines have been shown to 
dealers in different parts of the 
country during the past few weeks, 
and are even on display in some 
dealerships, but the corporation has 
not yet released any official photos 
or specifications to the press. 

Studebaker, which started pro- 
duction Jan. 2 after more than 
three months’ delay due to the 
Warner Gear strike, has not yet 
reached its goal of 400 cars a day 
in January but assemblies are 
moving along at a fast pace. The 
glass shortage will not affect this 
company for some time, due to 
the inventory built up while pro- 
duction was ed. 

Hudson, getting around 200 cars 
a day, also faces a tieup soon unless 
glass and other items are available. 

Nash is biding time, after having 
been closed for several weeks by 
the glass shortage, but may resume 
operations soon on a small scale. 

Packard recalled 1,000 workers 
last week and production resumed 
on a small scale. 

Following a week’s shutdown 
while AFL Teamsters picketed in 
an effort to force dealers and 
others to use union men on 
driveaways from the plant, 
Dodge’s truck plant resumed 
production last week when the 
union called off its pickets. 

The situation in glass has become 
so critical that many producers are 
shipping cars minus windshields 
and door glass. In addition, lack 
of replacement glass is forcing 
motorists to run long periods with 
cracked or broken glass. 


Bobbi-Kar Co. 
Explains Change 


In Features 


SAN DIEGO, Calif. — Confusion 
on some features of the Bobbi-Kar 
to be built here was cleared up 
last week by J. S. Liefeld, vice- 
president and general manager. 

Due to inability to obtain pro- 
duction of plastics required to meet 
early schedules for bodies, it has 
been necessary to substitute steel. 

“This condition,” Liefeld said, 
“will no doubt exist indefinitely.” 

It was also found necessary, Lie- 
feld said, to incorporate a clutch 
and sliding gear transmission in 
early models in order to get the 
cars on the road on schedule. 
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right man. Location, northwestern 
sylvania. Address reply box 1145, 
Automotive News, Detroit 26. 

AUTOM MA ‘A A 
assistant parts manager, parts ware- 
house manager and parts merchandising 
men. Parts jobber or dealer experience 
preferred. Must, be under 40. Box 1164, 
c/o Automotive News, Detroit 26. 


EXPERIENCED VOCATIONAL SCHOOL 
TEACHER wanted by automobile manu- 
facturer to act as instructor in service 
school. Will instruct dealer’s mechanics 
and service representatives. Must be un- 
der 40. Box 1165, c/o Automotive News, 
Detroit 26. 


SERVICE REPRESENTATIVES—Are you 
tired of traveling? Large automobile 
manufacturer has an opening for a man 
to head up claims division in home office. 
Must be under 40. Our employes know 
of this ad. Box 1166, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGERS, ATTENTION— 
Established Chevrolet Dealer, midwest 
city of 200,000 with Service Department 
doing $15,000 a month customer labor 
and employing forty men is in need of 
a Service Manager of high ability. We 
don’t need a mechanic; we need good 


outstanding salary to the right man. 
Address experience and qualifications to 
Box 1158, c/o. Automotive News, De- 
troit 26. 

FRONT END MAN’S PARADISE — We 
have the last word in a heavy-duty front 
end and frame machine—plenty of work. 
The right man can make plenty of money 
and at the same time enjoy the world’s 
best climate, good churches, schools and 
all kinds of amusement. The fastest 
growing town in the U.S.A. Right on the 
ocean. King Motor Company, Ft. Lauder- 
dale, Florida. 


POSITION WANTED 
MR. CAR DEALER—Let’s get our heads 
version 


three motor car companies. Thorough 
automotive executive experience is avail- 


Products. Box 1151, c/o Automotive 


News, Detroit 26. 


VETERAN—U. 8S. NAVY—Rank—Motor 
Machinist Mate — years 


corpora. 
W. Rice, 160 West 
96 Street, New York 25, N. Y. 


SERVICE MANAGER AVAILABLE. Over 
twenty years experience. Major makes. 
Salary and bonus basis. Has “consistently 
increased service and parts volume. Wish 
permanent connection any territory. What 
have you to offer for immediate connec- 
tion. Box 1155, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER—Outstanding awards 
from Chevrolet Motor Co. and Pontiac 
Motor Co. for ‘‘Service Management.’’ 
Age 39, married, M.I.T. graduate. Abil- 
ity for complete management of entire 
dealership far above average. Interested 
only in an exceptional long term oppor- 
tunity. Address Box 1160, c/o Automo- 
tive News, Detroit 26. 

WANT CONNECTION AS MANAGER 
and/or sales manager with large volume 
dealership. Sales potential must be suffi- 
cient to warrant earnings in excess of 
$15.000, yearly salary and bonus. 16 
years’ experience in all phases of busi- 
ness with G.M. and Chevrolet. Dis- 
charged Army Major, married, age 41, 
ambitious, excellent references. Box 1161, 
c/o Automotive News, Detroit 26. 


LET ME HELP... 
Your Factory Sales 


Am 42, married, no children. University 
and Advertising. Able re- 
locate or travel. Good appearance, person- 
ality. Business, personal, bank references. 
Past earnings to $8,500. 
EXPERIENCE ... ; 
Last 4 years, Aircraft Field. Estimating, 
Planning, Sub-contract. Attaining position 
Director Procurement supervising national 
Program. (Available through war’s end.) 


AUTO FACTORY 
SALES... 


3% years as zone manager and field repre- 








ADVERTISING AND 
SALES... 


10 years 


AVAILABLE NOW! 


BOX 1163, c/o AUTOMOTIVE NEWS 
DETROIT 26 
Sa RANI 5 ARN ARIES METS 
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CLASSIFIED WANT AD DEPARTMENT 


a Bi i m 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 

At 10:30 A.M. 
Every Tuesday — Rain er Shine 
Used Cars and Trucks on Hand 
At All Times 
___FOR DEALERS ONLY 

WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 
Cairo, Hlinois 





























POSITION WANTED 


A MAN WITH WIDE EXPERIENCE in 
the Automotive Industry is desirous of 
making a permanent and pleasant con- 
nection—personality, appearance, health 
all good. Compensation not as important 
as future opportunity. Experienced in 
retail and factory wholesale operations, 
also export. Although have had many 
years experience this has been confined 
to only two successful companies in vari- 
ous capacities. Therefore well qualified 
for any sales, managerial or administra- 
tive position in the business. Results and 
profits—can prove this with references in 
almost any important town in the coun- 
try. Ready, start immediately. Please 
write or wire. Box 1159, c/o Automotive 
News, Detroit 26. 


og 1147, c/o Automotive News, Detroit 


NOW EMPLOYED AS FACTORY SERV- 
ICE. MANAGER. Want connection with 
large dealer as general manager or sales 
manager, including used car dept. Any 
location except Gulf Coast. Excellent 
reference. Address 1306 St. Mary, New 
Orleans 13, La. 


EXPERIENCED GENERAL MOTORS 
PARTS MANAGER, now employed as 
manufacturers’ parts depot manager, 
doing $40,000 wholesale business month- 
ly, desires connection in Colorado or 
California. Box 1162, c/o Automotive 
News, Detroit 26. 








managing position. 
approval assured. All replies will be 
kept confidential. Box 1149, c/o Auto- 
motive News, Detroit 26. - 


terested dealership with 
quota of 350-600 cars. Consider any 
good location. J. H. Goodman, 1004 
Darrow Road, 5, Ohio. 


—Prefer state of Florida. $50,000 cash 
available. OK'd for a General Motors 
contract. Box 1150, c/o Automotive 
News, Detroit * 





BELGIUM MANUFACTURER AND IM- 
PORTER of automotive parts and acces- 
sories anxious to secure representation 
from American firm. Particularly inter- 
ested in parts for standard American 
cars and trucks. Write Slica Ltd, 5 
Place Genicot, Auderghem, Belgium. 


: 


n 
clean used cars in lots of eight (8) or 
more. If your prices are reasonable, and 
the stock is clean, write, wire or phone 
(collect) to Victor Motor Co., 1011 Front 
St., Lake Charles, La. Phone 5877. 


8 A. . 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, 

A 









USED FOR SALE 


1939 CADILLAC—7 PASSENGER. Model 
75-33, a low mileage car. Beautiful in- 
side as well as outside with very good 
tires. Not a livery car. Motor 


3747. 
AUTO 





PLACE YOUR ORDER TODAY 
Improved Automatic 
TOW PILOT—*17*%...... 
Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 


100 S. Clinton St. Chicago 6, Ill. 
ANDover 83888 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 














WANTED TO BUY 


All Makes and Models of New 
Trucks 


Also New Bus Chassis 
BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Illinois 








TRUCKS FOR SALE 


NEW STAKE BODIES—Factory built, oak 
and hickory, well ironed, 42-inch stakes, 
6% to 16 feet long to fit all trucks. 
Prompt shipment or immediate installa- 
tion. The Queen City Chevrolet Co., Cars, 
Trucks, Buses, 6th and Sycamore, Cin- 
cinnati, Ohio. Parkway 4880. 


STATION WAGONS FOR SALE 


14 1940-41-42 Ford, Chevrolet, 
and Mercury station agons (with brand 
new custom bodies). Will sell one or all 
or trade for used cars. Sam Greenfield 
Co., 6700 Euclid Ave., Cleveland 30, 
Ohio. Phone HE-0232. 


PARTS WANTED 


Poplar Bluff, Missouri. 
WANTED FOR CADILLACS — 1941-61 


hood, grille, air deflector, transmission, 
main shaft, instrument panel. 1941-62 
hood, right front fender. 1941-62 conv. 
coupe, windshield, superstructure, right 
door, door-trim. 1941 Plymouth conv. 
coupe, doors and trim. 1941 Buick Super 
conv. coupe, windshield superstructure, 
doors. Landis Garage, Landis, N. C. 


WANT RIGHT REAR WHEEL SHIELD, 


Olds 78, 1941. Henry Schoenmann, 
Schoenmanns Garage, Finlayson, Minne- 
sota. 


LEFT FRONT FENDER, radiator shell, 
complete grille, knee action complete or 
parts for left side, hood and left side 
panel for 1939-40 series Buick. New or 
used. J. A. Schaffter Garage, 206 E. 
Market Street, Lima, Ohio. 

WANT NEW OR USED—Left rear fender, 
part 09-16313 for 1940 Mercury. H. G. 
Klermund, 82-84 South Main Street, 
Oberlin, Ohio. 

PARTS FOR SALE 

FOR SALE—1940 Oldsmobile, model 70; 
4-door sedan body parts. Gordon & 
Jacobson, Inc., Eighth Avenue at Li- 
brary Street, Homestead-Munhall, Pa. 


Kindly insert the following 








(1) or (8) editions of Auromorive News, for which find enclosed G................. which is figured at the rate 
of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address. - 
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AUTO EQUIPMENT WANTED Puce Geckos DOR, maaan we 
WANTED—Rear wheel shields, °42 Cadil- Wisconsin Auto Sales and Service, 5610 
lac 62 Coupe, '41 60 Special Sedan. Lib- W. National, West Allis, Wis. 
erty Dormont Company, 3101 West Lib- 
erty Ave., Dormont, Pa. Lehigh 6200. SIXTEEN TWIN COACH INTEGRAL 
BUSES, twenty-three passenger. All are 










SHOP EQUIPMENT WANTED 






ee ee at ee . Priced for 
EX GI, OPENING DEALERSHIP, urgent- Fletcher Motors, Inc. ‘acksonville 
ly needs complete automotive mainte- Florida. - 7 & 3 


nance equipment. A. Colabrese, 2400 N. 
High 8t., Columbus, 0. Phone JE-5411. 












FOR SALE: Steel part bins, 40 unit stand- 
ard size. H. T. Flinn Motor Co., Larch- 


mont, N. Y. Low ceiling price, $2695. tonne ‘Ober: 
SONGRGEEpETE neues ME BUB- 
under One new 


Auto Dealers, Truckers, Hunters, Sportsmen 


Farmers, Aviators, Fire, Police, etc. 4-dr. low - All 1 A-1 mechanical 
America’s Outstanding Emergency condition. N. lis Garage, North Pitt 

renvain RECHARGEABLE bial Strect, Mercer, Pa. 
HAND SEARCHLIGHT WE OFFER SUBJECT TO PRIOR SALE— 


Unsurpassed for emergency lighting. 
BIG BEAM LITE e $19.75 complete 
with Battery. 

Lowest verified price elsewhere $31.75. 
Weight—22 Ibs. 

Projects powerful ray 2500 ft. 


school or intercity operations, one 1941 
Ford, one 1940 International K5, 
1941 International K5. Steel bodies on 
all models. All tires good recaps. .These 
are offered at the ‘‘as is’’ OPA price. 
Prices and photographs furnished upon 
















IMMEDIATE DELIVERY (Govt. Surplus) —— — Body Mtg. Co., Omaha 
While they last! J . 
BusEs A OLESA 5 1936-1 





CENTRAL AUTO SERVICE 


100 S. Clinton St. Chicago 6, Illinois 


ternationals K-5, K-6 and K-7, 
passenger. 20 1938-1939 Yellow Coach 36- 
passenger Cruisers. All below ‘‘as is’’ 
ceiling. Send for monthly list. Consoli- 
dated Bus & Equipment Co., 420 Lexing- 
ton Avenue, New York City. 


ACCESSORIES WANTED 


WANTED: HEATERS for 1942 Fords, 21A- 
. Watson, Linesville, 








| 


BUSES WANTED 


WE WILL BUY BUSES not older than 
1938, in school, intercity and city types. 
Condition important. Queen City Chevro- 
let Co., The Bus People, 6th and Syca- 
more, Cincinnati, Ohio. Parkway 4880. 


BUSES FOR SALE 
FOR SALE—$3,400 1936 Beck Coach with 


























































newly rebuilt D-35 International Power | FOR SALE 400 new Mopar defrosters for 
plant. Will sell for less than as is ceil- Chrysier and Plymouths. Hleventh Street 
ing. Bickelhaupt Motor Co., Clinton, Ia. Metor Company, 1120 S. 1ith St., Phile- 
BUS FOR SALE—1936 Buick Series 60 12-| “elphia 47, Pa. 
~— nger, ai Cg nero —— AUTO SEAT COVERS, forest green “twill. 
g » mechanical condition good. Ide Coupes Sedans and coaches 
for orchestras, ball teams or school bus— Capes rene Bay Auto — 
has radio and heater. Tom West Chev- 374 Bay St., Rochester 5, N. Y¥. 
rolet Sales, Sullivan, Illinois. Phone 6222. 
MISCELLANEOUS 
ENGINE REBUILDIN grind- 







Advertise in tor Cos Tee, gs 
AUTOMOTIVE NEWS | 472257708, CAR, DEALERS—Auto seat 
















Government Surplus Tires 


Used Tires with Thousands of Miles 


9.00x16 .......... $14 750x20 ..... iss 
8.25x20 .......... $18 9.00x20 .......... $20 
10.00x20 .......... $22 12.00x20 .......... $24 


TIRES 


Factory Recapped Seconds—All Sizes 


$5.95 each 


Lots of 50 Tires, 10% Off 
Lots of 100 Tires-or More, 20% Off 
No Order Less Than 25 Tires 
Prices F.0O.B.—Send 20% with Order 


MAC’S TIRE SHOP 


1189 Columbus Avenue Springfield 5, Mass. 





AUTOMOTIVE NEWS, 2666 Penobscot Bidg., Detroit. 26, Mich. 
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UAW, GM Deadlocked... 


AUTOMOTIVE NEWS, JANUARY 21, 1946 


Auto Production Faces 
Complete Paralysis 


(Continued from Page 1) 


end to the two-month-old strike 
were bleak. 

Ford and the UAW-CIO were but 
2 cents an hour apart in their 
bargaining discussion Thursday. 
The union has scaled down its 
industry-wide demand from 36 
cents, or 30 percent, to the 19%- 
cent raise recommended by the GM 
factfinding board. 

Ford last week increased its 
offer to 17% cents from an earlier 
proposal of 15 cents. Although 
the union promot rejected the 
new proposal, Ford - UAW 
parley was recessed until Monday 
afternoon, apparently to await 
the outcome of the White House 
steel conference. 

General Motors was under an 
“ultimatum” from the UAW to 
accept the 19%-cent compromise 
by today (Jan. 21) or face union 
return to a flat 30 percent demand. 

President Truman, after receiv- 
ing an appeal from the UAW to 
prod GM anew, also urged the cor- 
poration to reconsider its rejection 
of the factfinding recommendation. 
Truman charged that GM had act- 
ed too hastily in refusing the 19%- 


cent figure. 
But the corporation, its auto 
plants already struck down for 


two months and its electrical divi- 
sions now also closed, appeared 
certain to mark time with the 
results in the steel parleys as a 


Producing auto assemblers were 
watching their glass stocks shrink 
to nothing as a result of the 
strike. Some producers were re- 
portedly rolling cars off the lines 
with cardboard in place of plate 
glass, while even Ford was said 
to be running low in spite of the 
fact that it makes a third of its 


systems, wiring 


ignition 
and lamps for the vehicle as- 
semblers. 


The walkout was ordered after 
the Big Three of electricity refused 
to accept a CIO demand for an 
immediate 15 - cent - an - hour raise, 
with the rest of the 25-cent demand 
to be negotiated later. More than 
200,000 workers were affected 
throughout the nation. 

President Truman’s direct inter- 
vention into the steel situation 
gave hope that the national labor 
crisis would be resolved. 

After obtaining delay of a fatal 
steel strike for a week, until today, 
the Chief Executive again summon- 
ed Philip Murray, CIO president, 
and Fairless, U. S. Steel 

ident, to the White House on 


‘Truman, warning that a steel 


ea a ee a 


stoppage must be averted at all 
cost, ordered the disputants to 

reach a wage accord. 

Murray and Fairless, however, 
failed to budge from previously 
announced positions on Wednesday, 
and they were called back to the 
White House Thursday. 

The CIO insisted on a wage hike 
of 19% cents an hour for the na- 
tion’s 700,000 steel and aluminum 
workers. This figure, a retreat from 
the earlier union demand of 25 
cents, was the same recommended 
by the GM factfinders. 

Fairless clung to an offer of 15 
cents, declaring that the steel mills 
could not go higher without an 
additional price increase above the 
$4-a-ton boost recently offered by 
the government. 

Government officials predicted 
that a steel strike would cripple 
50 percent of the nation’s recon- 
version production. 

In explaining UAW acceptance 
of the 19%-cent compromise, R. J. 
Thomas, UAW president, said the 
figure was accepted “so that civil- 
ian production may proceed.” 

John 8S. Bugas, director of in- 
dustrial relations, said that 
Ford’s new wage offer was con- 
tingent on agreements on com- 
pany security, productivity and 
union representation. He said the 


For these stipulations alone, the 
Ford proposal is unacceptable, 
union officials said. The UAW also 
objected to the earlier offer on 
the ground that it “was tied to too 
many other things.” 

Bugas contended that the 17%- 
cent raise “would bring our 
(Ford’s) average hourly rate to 
$1.38% an hour, 26% cents an hour 
more than the present GM rate 
and 7 cents an hour more than 
the average rate at GM even 
though that company were to agree 
to the recommendation of the fact- 


finding board.” 
Cc. E. Wilson, GM president, 
denied Bugas’ er, 


nation. 
“Comparison of average pay 


Midwest Truck Strike 


Enters Third Month 
CHICAGO. — The strike of 
AFL truck drivers in seven Mid- 
western states was 60 days old 
last week, with the strikers and 
employers still deadlocked over 


wages. 
The truckers offered the driv- 
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“Thank goodness we don’t have 
to worry about woman drivers any- 
more!” 


rates may be misleading unless the 
work performed is identical,” Wil- 


son said. 
* + te 


NLRB Sets Hearing 


On GM B ini 
DETROIT. — The NLRB has 


scheduled a hearing here next 
Monday on UAW-CIO charges that 
General Motors had bargained un- 
fairly in the wage discussions. 
Whether “ability to pay” is a 
proper bargaining issue under the 
Wagner act will be determined at 
the hearing, NLRB officials said. 
Gerald D. Reilly, a board member, 
was assigned to conduct the hear- 
ings. 
The choice of Reilly drew UAW 
fire, however. Union leaders 
that 


Reilly from the case, however. 

Besides GM’s refusal to discuss 
“ability to pay,” other complaints 
made by the NLRB include: 

1—Ever since Aug. 18, when the 
union first requested collective bar- 
gaining, GM “has at all times re- 
fused and now fails to bargain 
collectively in good faith. 

2—On or about Oct. 19 when, it 
is charged, before the union had 
a reasonable opportunity to argue 
its wage demands, GM sent out 
letters to employes derogatory to 
the union’s cause. 

3—On various occasions since 
Oct. 4, GM has “disseminated on 
a nationwide scale inaccurate and 
untrue statements concerning the 
union’s proposals.” 

4—At all times since negotiations 
started GM refused and now re- 
fuses to produce any of its books 
in respect to its ability to pay. 

5—On Nov. 23, GM withdrew an 
offer of approximately 10 percent 
because the union exercised the 
right to strike guaranteed by law. 

* > +. 


Arbitration Hearings End 


In Ford-Canada Clash 

WINDSOR, Ont. — Judge C. I. 
Rand of the Ontario Supreme court 
concluded arbitration proceedings 
last week in the dispute between 
the Ford Motor Co. of Canada and 
the UAW-CIO. 

The arbitrator returned to Otta- 
wa, where he was to submit a 
report to Humphrey Mitchell, Can- 
ada’s labor minister. 


Skinner Predicts 
U. S. Will Favor 
Boosts in Wages 


DETROIT.—Members of the Eco- 
nomic Club here were warned last 
week that the “Government is go- 
ing to favor higher wage rates 
throughout industry because of the 
enormous national debt” in an ad- 
dress Clarence O. Skinner, 
Washington manager of the Auto- 
— and Aviation Parts Mfrs., 

Cc. 

In a review of labor relations 
bills now pending in Congress, 
Skinner said the Fair Labor Prac- 
tices Act will probably be amended, 
raising the present 40-cent an hour 
minimum to 55 cents. He estimated 
that passage of this minimum will 
boost the national wage bill by at 
least $2,000,000,000. 

Skinner predicted that labor leg- 
islation embodied in the Ball- 
Burton-Hatch, McMahon and Nor- 
ton-Ellender bills will be threatened 


* with an attempt to “let them die 


in committees.” 








Chrysler Dealers Total 3,045; | 





Direct Accounts Up 400% 


DETROIT.—As of Dec. 31, 1945,; modeled their older ones in the 
the Chrysler division had 3,045| last year, and we have insisted 
dealers on its roster, according to| on higher quality in the way of 


Stewart W. Mun- 
roe, general sales 
manager. Approx- 
imately 50 other 
dealers had been 
accepted and 
awaited only the 
formal process- 
ing of the neces- 
sary papers to 
qualify. 

This compares 
with 3,404 dealers 
listed on Dec. 31, 
1941. It repre- 
sents a gain of 560, or better than 
20 percent, over the low point of 
Dec. 31, 1943, when the count was 
2,485. This gain is largely attribut- 
able to the resumption of business 
by dealers who entered the armed 
forces or other essential war activi- 
ties and stored their equipment. 

An interesting feature of the 
current dealer roster is the great- 
ly inéreased number of direct ac- 
counts over the number listed at 
the close of the last prewar year, 
Munroe said. At that time, there 
were only 449 direct accounts, 
distributors, direct dealers 

(wholesale), and direct dealers. 
Today there are 1,761 such deal- 
ers. This increase has been 
brought about both by the trans- 
fer of former associate dealers 
to the direct basis and the en- 
roliment as direct dealers of new 
accounts entering the organiza- 
tion. 

The number of associate dealers 
naturally has decreased as the di- 
rect list has grown. There are now 
only 1,284 associates, as against 
2,955 at the close of 1941. During 
the war years, the principal casu- 
alties in the dealer body were 
among the associates, who dropped 
from 2,955 on Dec. 31, 1941, to 2,063 
on Dec. 31, 1943. Many of these 
were small accounts, who did not 
have the necessary facilities to 
carry on the kind of a service and 
parts operation needed to tide them 
over the war emergency. The num- 
ber of direct dealers, meanwhile, 
had remained little changed, show- 
ing 422 at the end of 1943, as 
against 448 when the war began 
and 387 at the end of 1942, 

In 1944, the program of changing 
qualified dealers from associate to 
direct, whenever possible, was in- 
augurated, Munroe said. That year 
saw the direct accounts mount to 
1,225. In 1945, the total increased 
to 1,791, with the number of new 
associate accounts signed just 
about balancing those transferred 
to direct or dropping out entirely. 

“Our dealer is now the 
strongest in our history,” said Mun- 
roe. “This applies not only to the 
types of men who are operating 
the dealerships but to their facili- 
ties. We have set up a rigid stand- 
ard that must be met before a 
dealer can either be transferred 
from associate to direct or taken 
on as @ new account. 

“Thus we face the introduction 
of our 1946 models prepared to do a 
much better job for the buying 
public in car sales, service and 


S. W. Munroe 


parts than was done by the major- 
ity of our dealers in the prewar 
era. 

“A very large number of our 
older dealers have either built 
new buildings or completely re- 


facilities among those who apply 
for dealerships, both as regards 
to the structures themselves and 
their equipment. Most of these 
new buildings have been designed 
according to the recommenda- 
tions and with the aid of the 
Central Service division of Chrys- 
ler Corp.,” Munroe declared. 

“As a result of the experience of 
the war years, when dealers had 
virtually to depend on their service 
and parts operations to remain in 
business, there is now an added 
emphasis on the proper layout and 
equipment of the service and parts 
departments.” 

Output 

(Continued from Page 1) 
will be in the next two weeks. The 
various lines have been shown to 
dealers in different parts of the 
country during the past few weeks, 
and are even on display in some 
dealerships, but the corporation has 
not yet released any official photos 
or specifications to the press. 

Studebaker, which started pro- 
duction Jan. 2 after more than 
three months’ delay due to the 
Warner Gear strike, has not yet 
reached its goal of 400 cars a day 
in January but assemblies are 
moving along at a fast pace. The 
glass shortage will not affect this 
company for some time, due to 
the inventory built up while pro- 
duction was stymied. 

Hudson, getting around 200 cars 
a day, also faces a tieup soon unless 
glass and other items are available. 

Nash is biding time, after having 
been closed for several weeks by 
the glass shortage, but may resume 
operations soon on a small scale. 

Packard recalled 1,000 workers 
last week and production resumed 
on a small scale. 

Following a week’s shutdown 
while AFL Teamsters picketed in 
an effort to force dealers and 
others to use union men on 
driveaways from the plant, 


union called off its pickets. 

The situation in glass has become 
so critical that many producers are 
shipping cars minus windshields 
and door glass. In addition, lack 
of replacement glass is forcing 
motorists to run long periods with 
cracked or broken glass. 


Bobbi-Kar Co. 
Explains Change 


In Features 


SAN DIEGO, Calif. — Confusion 
on some features of the Bobbi-Kar 
to be built here was cleared up 
last week by J. S. Liefeld, vice- 
president and general manager. 

Due to inability to obtain pro- 
duction of plastics required to meet 
early schedules for bodies, it has 
been necessary to substitute steel. 

“This condition,” Liefeld said, 
“will no doubt exist indefinitely.” 

It was also found necessary, Lie- 
feld said, to incorporate a clutch 
and sliding gear transmission in 
early models in order to get the 
cars on the road on schedule. 





bumper and weighs 2,200 pounds. 


wer motor, this automobile, called the “‘Holly- 
George Bartell, Detroit. transpare 
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experience 
preferred. Must, be under 40. Box 1164, 
c/o Automotive News, Detroit 26. 


Detroit 26. 


to head up claims division in home office. 
Must be under 40. Our employes know 
of this ad. Box 1166, c/o Automotive 
News, Detroit 26. 


SERVICE MANAGERS, ATTENTION— 
Established Chevrolet Dealer, midwest 
city of 200,000 with Service Department 
doing $15,000 a month customer labor 
and employing forty men is in need of 
a Service Manager of high ability. We 
don’t need a mechanic; we need good 
management and are willing to pay an 
outstanding salary to the right man. 
Address experience and qualifications to 
Box 1158, c/o.Automotive News, De- 
troit 26. 


FRONT END MAN’S PARADISE — We 
have the last word in a heavy-duty front 
end and frame machine—plenty of work. 
The right man can make plenty of money 
and at the same time enjoy the world’s 
best climate, good churches, schools and 
all kinds of amusement. The fastest 
growing town in the U.S.A. Right on the 
ocean. King Motor Company, Ft. Lauder- 
dale, Florida. 


POSITION WANTED 





Knowledge, operation and maintenance 
all types Diesel engines, electrically - 


96 Street, New York 25, N. Y. 


SERVICE MANAGER AVAILABLE. Over 


increased service and parts volume. Wish 
permanent connection any territory. What 
have you to offer for immediate connec- 
tion. Box 1155, c/o Automotive News, 
Detroit 26. ‘ 


SERVICE MANAGER—Outstanding awards 


from Chevrolet Motor Co. and Pontiac 
Motor Co. for ‘‘Service Management.’’ 
Age 39, married, M.I.T. graduate. Abil- 
ity for complete management of entire 
dealership far above average. Interested 
only in an exceptional long term oppor- 
tunity. Address Box 1160, c/o Automo- 
tive News, Detroit 26. 

WANT CONNECTION AS MANAGER 
and/or sales manager with large volume 
dealership. Sales potential must be suffi- 
cient to warrant earnings in excess of 
$15.000, yearly salary and bonus. 16 
years’ experience in all phases of busi- 
ness with G.M. and Chevrolet. Dis- 
charged Army Major, married, age 41, 
ambitious, excellent references. Box 1161, 
c/o Automotive News, Detroit 26. 


LET ME HELP... 
Your Factory Sales 


Am 42, married, no children. University 
Advertising. Able re- 





(Avaliable through war’s end.) 


AUTO FACTORY 


AVAILABLE NOW! 


BOX 1163, vs — NEWS 


CLASSIFIED WANT AD DEPARTMENT 


TEN N 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
At 10:30 A.M. 

Every Tuesday — Rain er Shine 
Used Cars and Trucks on Hand 
At All Times 
___FOR DEALERS ONLY 
WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-581 
2112-14-16 Sycamore St. 
Cairo, linois 









POSITION WANTED 
A MAN WITH WIDE EXPERIENCE in 


the Automotive Industry is desirous of 
making a permanent and pleasant con- 
nection—personality, appearance, health 
all good. Compensation not as important 
as future opportunity. Experienced in 
retail and factory wholesale operations, 
also export. Although have had many 
years experience this has been confined 
to only two successful companies in vari- 
ous capacities. Therefore well qualified 
for any sales, managerial or administra- 
tive position in the business. Results and 
profits—can prove this with references in 
almost any important town in the coun- 
try. Ready, start immediately. Please 
write or wire. Box 1159, c/o Automotive 
News, Detroit 26. 


= 1147, c/o Automotive News, Detroit 





NOW EMPLOYED AS FACTORY SERV- 
ICE MANAGER. Want connection with 
large or sales 


manager 
luding used car dept. Any 
location except Gulf Coast. Excellent 
reference. Address 1306 St. Mary, New 
Orleans 13, La. 


EXPERIENCED GENERAL MOTORS 
PARTS MANAGER, now employed as 
manufacturers’ parts depot manager, 
doing $40,000 wholesale business month- 
ly, desires connection in Colorado or 
California. Box 1162, c/o Automotive 
News, Detroit 26. 





G.M. dealership, will pay cash. 

ership with 500 to 1000 new car 

tial or will buy part interest. 
position. 


Factory 
will be 


poten- 


motive News, Detroit 26. 


terested in dealership with 
quota of 350-600 cars. Consider any 
good location. J. H. Goodman, 1004 





BELGIUM MANUFACTURER AND IM- 


PORTER of automotive parts and acces- 
sories anxious to secure representation 
from American firm. Particularly inter- 
ested in parts for standard American 
cars and trucks. Write Slica Ltd, 5 
Place Genicot, Auderghem, Belgium. 


EXCLUSIVE USED CAR DEALER needs 


clean used cars in lots of eight (8) or 
more. If your prices are reasonable, and 
the stock is clean, write, wire or phone 
(collect) to Vietor Motor Co., 1011 Front 
St., Lake Charles, La. Phone 5877. 


fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


Hage-Master, Laurel, Miss., and Mem- 
phis 8, Tenn. 


a 


d 


All equipment intact, 6 wheels, six 
pre-war, like new. Pairt, interior 
new. Side and rear loader. 
1152, c/o Automotive News, 


- 
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PLACE YOUR ORDER TODAY 
Improved Automatic 


TOW PILOT—*17*%...... 
Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 
106 S. Clinton St. Chicago 6, Il. 
ANDover 38888 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 














WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Illinois 











TRUCKS FOR SALE 
NEW STAKE BODIES—Factory built, oak 


and hickory, well ironed, 42-inch stakes, 
6% to 16 feet long to fit all trucks. 
Prompt shipment or immediate installa- 
tion. The Queen City Chevrolet Co., Cars, 
Trucks, Buses, 6th and Sycamore, Cin- 
cinnati, Ohio. Parkway 4880. 


STATION WAGONS FOR SALE 


14 1940-41-42 Ford, Chevrolet, Plymouth 
and Mercury station agons (with brand 
new custom bodies). Will sell one or all 
or trade for used cars. Sam Greenfield 
Co., 6700 Euclid Ave., Cleveland 30, 
Ohio. Phone HE-0232. 


PARTS WANTED 


WANTED COMPLETE COWL ASSEM- 
BLY, New or used, excellent condition 
1941 Chevrolet, five passenger, special 
deluxe coupe. Alden MacLellan, Inc., 
718 No. 7th 8t., Allentown, Penna. 

D INT DOOR 
garnish moulding 1942 Custom DeSoto 
touring sedan. Left front fender 1937 
Chevrolet. Garner Motor Co., 








2 
5 


panel. 1941-62 
hood, right front fender. 1941-62 conv. 
coupe, windshield, superstructure, right 
door, door-trim. 1941 Plymouth conv. 


conv. coupe, ure 
doors. Landis Garage, Landis, N. C. 


WANT RIGHT REAR WHEEL SHIELD, 
Olds 78, 1941. Henry Schoenmann, 
Schoenmanns Garage, Finlayson, Minne- 


LEFT FRONT FENDER, radiator shell, 
complete grille, knee action complete or 
parts for left side, hood and left side 
panel for 1939-40 series Buick. New or 
used. J. A. Schaffter Garage, 
Market Street, Lima, Ohio. 

WANT NEW OR USED—Left rear fender, 
part 09-16313 for 1940 Mercury. H. G. 
Klermund, 82-84 South Main Street, 
Oberlin, Ohio. 

PARTS FOR SALE 

FOR SALE—1940 Oldsmobile, model 70; 
4-door sedan body parts. Gordon & 
Jacobson, Inc., Eighth Avenue at Li- 
brary Street, Homestead-Munhall, Pa. 


(1) or (8) editions of AuTomorive 
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AUTOMOTIVE NEWS, 2666 Penobscot Bidg., Detroit. 26, Mich. 
Kindly insert the following .... 


TU scenes snsssssseeiassntsionie 
piaiaeenhe word Want Advertisement, under proper heading in the next 
News, for which find enclosed @................ , which is figured at the rate 


of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. 
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AUTO EQUIPMENT WANTED 
WANTED—Rear wheel shields, ‘42 Cadil- 
lac 62 Coupe, °41 60 Special Sedan. Lib- 
erty Dormont Company, 3101 West Lib- 
erty Ave., Dormont, Pa. Lehigh 6200. 


SHOP EQUIPMENT WANTED 


EX GI, OPENING DEALERSHIP, urgent- 
ly needs complete automotive mainte- 
nance equipment. A. Colabrese, 2400 N. 
High 8t., Columbus, O. Phone JE-5411. 






































“SHOP EQUIPMENT FOR SALE . good , spare tin booster 

FOR SALE: Steel part bins, 40 unit stand- heaters, detrosters, lampe. 

ard size. H. T. Flinn Motor Co., Larch-| Priced for a quick tate at only gioes, 

mont, N. Y. Low ceiling price, $2605. Kohler Chev- 
EQUIPMENT FOR SALE , Oklahoma. 

FOUR LATE MODEL CHEVROLET BUS- 

a we. 2 all large size, priced 

ATTENTION! station wagon boay somnted om. i06 

Auto Dealers, Truckers, Hunters, Sportsmen chassis. 1941 Century Buick 

Farmers, Aviators, Fire, Police, etc. 4-dr. low . All in A-1 mechanical 


America’s Outstanding Emergency Lite 


PORTABLE RECHARGEABLE ELECTRIC 
HAND SEARCHLIGHT 


Unsurpassed for emergency lighting. 
BIG BEAM LITE e $19.75 complete 
with Battery. 

Lowest verified price elsewhere $31.75. 


Weight—22 Ibs. 
Projects powerful ray 2500 ft. 








1941 International K5. Steel bodies on 
all models. All tires good recaps. These 
are offered at the ‘‘as is’’ OPA price. 
Prices and photographs furnished upon 






IMMEDIATE DELIVERY (Govt. Surplus) | Teduest. Badger Body Mfg. Co., Omaha 
2, Nebraska. 
While they last! 
BUSES AT WHOLESALE—45 1 





Model 733 Yellow Coaches. 50 1942 In- 
ternationals K-5, K-6 and K-7, 
passenger. 20 1938-1939 Yellow Coach 36- 

ger Cruisers. All below ‘‘as is’’ 





CENTRAL AUTO SERVICE 
100 S. Clinton St. Chicago 6, Illinois 
LOLA D REL MALLE IEE ATI DESSERT PERLE TIES 





i 







BUSES WANTED 


WE WILL BUY BUSES not older than 
1938, in school, intercity and city types. 
Condition important. Queen City Chevro- 
let Co., The Bus People, 6th and Syca- 
more, Cincinnati, Ohio. Parkway 4880. 


BUSES FOR SALE 
FOR SALE—$3,400 1936 Beck Coach with 
newly rebuilt D-35 International Power 
plant. Will sell for less than as is ceil- 
ing. Bickelhaupt Motor Co., Clinton, Ia. 
BUS FOR SALE—1936 Buick Series 60 i2- 
passenger, body lengthened, appearance 


ton Avenue, New York City. 
ACCESSORIES WANTED 


WANTED: HEATERS for 1942 Fords, 21A- 
18455A. Blaine C. Watson, Linesville, 
Pennsylvania. 


















































good, mechanical condition good. Ideal Cou i Sedans and coaches 
for orchestras, ball teams or school bus— SS ae Bay Auto ~ 
has radio and heater. Tom West Chev- 374 Bay St., Rochester 5, N. ¥. 
rolet Sales, Sullivan, Illinois. Phone 6222. 
MISCELLANEOUS 
ENGINE REBUILDIN grind- 






Advertise in 
AUTOMOTIVE NEWS 


Inc., 800 Commerce St., Lynch- 


burg. 
A TON CAR D Auto seat 
custom tailored, no elastic, in 
sailcloth, tackletwill.. Perfect Fit 
Cover Co., 1776 Broadway, New York. 



















Government Surplus Tires 


Used Tires with Thousands of Miles 


9.00x16 .......... $14 7.50x20 .......... $4 
8.25x20 .......... $18 9.00x20 .......... $20 
10.00x20 .......... $22 12.00x20 .......... $24 


TIRES 


Factory Recapped Seconds—All Sizes 


$5.95 each 


Lots of 50 Tires, 10% Off 
Lots of 100 Tires-or More, 20% Off 
No Order Less Than 25 Tires 
Prices F.0O.B.—Send 20% with Order 


MAC’S TIRE SHOP 


1189 Columbus Avenue Springfield 5, Mass. 
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As a kid in knee / 
pants, Speedy was always going 
“off to the races.” They were the 
famous Elgin Road Races where he soaked up 
the talk and hustle of heroes like Teddie 
Tetzlaff, Eddie Rickenbacker, Barney 
Oldfield and the rest. Then, 
during high school days, 


estate who had a sign at 
his entrance that said, “No 
Agents Allowed.” Speedy said, “Mr. 
Brown, if I respect that sign I'll never be able to sell 
you any feed.” The man laughed and said, “Young man, 
I could use a salesman like you in my shoe business, 
after high school gradua- 
tion, Speedy was on his 
way to Chicago and 
his new job with 
Mr. Brown. His 
Dad, the local 
® piano tuner, 
_ said —“Speedy 
is off to the 
races again.” 


For three 
~ years Speedy 
traveled several 
states calling on 

retail trade, selling shoes, saving money. He did a 

of his traveling by automobile, covered more miles 

called on more trade than any other salesman. In 
three yeats he saved five thousand dollars and decided 
that automobiles were really the love of his life and, as he 
says it, “we decided to get married.” 


Speedy invested his savings and joined up with 
the Dodge dealer in his own home town. He set a swift 
pace as a salesman, became friends with the local bankers 
who saw in Speedy a real hustler with a future. After 


KEEP oN BUYIN G 


five years of partnership, Speedy bought his own dealer- 
ship in a neighboring town. Again he set a winning pace. 
Success came. In 1941 Speedy and his staff sold four 
hundred new cars and trucks and over a thousand used 
cars. Then came the war and again Speedy 

was “off to the races.” 


Speedy joined the 
Army. Went 
first to Aftica 
as a major 
of ordnance, then = 
to Europe where they 
made him a full colonel at 
the fall of Berlin. If you ask Speedy about his war expe- 
rience he’ll tell you that the greatest race he ever saw was 
the vast American ordnance race across the Rhine and 
beyond. For his own part in it he got three battle stars, 
a bronze star, and his colonel’s promotion. 


Back home after_22 months overseas, Speedy will 
tell you his biggest thrill is to be back to the love of his 
life, automobiles. He tells you proudly that during his 
absence his organization gave expert wartime service to 
Dodge and Plymouth cars, and Dodge Trucks. A beautiful 
new salesroom of stone and glass (with a 90-foot show 
window) is now going up, and they’re excavating for a 
big service addition. Ask Speedy about the future and 
he'll tell you, “We're doubling our Tm 
facilities and we'll double our busi- — oe 
ness when the new cars and PL. z 
trucks start rolling our way. / 24 revrce | 


CHRYSLER CORPORATION 


PLYMOUTH * DODGE * DESOTO 
CHRYSLER * DODGE Job-Rated TRUCKS 


REMEMBER THURSDAY NIGHT! The Music of Andre Kostelanetz and 
the musical world’s most popular stars— Thursday, CBS, 9 P. M., E.S.T. 


vicrooery BON oD §& 





